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STARTS CRUSADE 


ON FAKE “MUTUALS” 


New York Insurance Department Calls 
on Postal Authorites to Stop 
Their Operations. | 


GOVERNMENT HAS AGENTS perry 
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Ware, Deputy Supt. 


Deputy Supt. Hoey Writes Gov. Miller 
of Celaware Concerning Mutuals 
Licensed in That State. 
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Mr. Hoey that the : 
custom of these agents is to send cir- | 
culars by mail to insurance agents in | 
all parts of the country especially in 
the western and southern of- 
fering to place difficult lines at reduced 
rates and offering a liberal commission 
insurance placed through them. 
The risks are placed, says 
Hoey, in irresponsible mutuals or- 
ganized in States where the laws are 
lax. When one group of these mutuals 
has been forced to stop because of the 
commissions and losses, another takes 
its place. He says further that the de- 
partment has knowledge that the 
money paid for the charters of these 
mutuals comes from agents using their 
policies and is later returned to them 
out of the funds of the companies. 
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The history of 11 fraudulent con- 
cerns operating from one office in 
Philadelphia and raided in July, 1912, | 
by the Pennsylvania authorities is out- 
lined and it is stated that the evidence 
used to prosecute the six individuals 
concerned, now in the possession of 
Morris Wolf, special ueputy attorney- | 
general of Pennsylvania, might be used 
by the postoffice authorities in work- | 
ing up cases. 

It is also charged that there are now | 
remaining these three Delaware con- | 
The Home Fire, American Fire | 
& Marine. 


Mercantile Fire 
Miller of Dela- | 
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THE HOME 


INSURANCE COMPANY 


NEW YORK 


Fire, Lightning, Windstorm, Automobile, 
Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 


Avoids controversies and disagreements if practicable; if not, 
pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 


ELBRIDGE G. SNOW, President 
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Entered United States 
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North British 
and Mercantile 


Insurance Co. 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








An Eastern Company desires to con- 
tract with three men who have had 
experience in handling territory and 
producing business. Salary positions to 
the right men. Territory—Illinois, 
Ohio and Indiana. Full Information 
in first letter. Address, Organizer, 
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105 William Street, New York City. 
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Death of St. Louis Manufacturer Recalls 
Frequency—Peculiar Case at 
Jacksonville. 
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seems beyond a question of doubt. To 
this extent, the basic principle upon 
which mortality tables rest, i. e., the 
distribution of natural deaths over a 
given number of lives in order to 
obtain a fair average, has been defeat- 
ed. When issuing policies to Scudder, 
companies based their willingness to 
accept the risk upon his probable dura- 
tion of life under natural or normal cir- 
cumstances. When he took his own life, 
he deliberately set at naught the pre- 
caution which a company is entitled to 
exercise when accepting a risk, and 
thus brought about an unnatural, or 
abnormal condition. 
Companies Have no Recourse. 

To deny liability under the policies 
would be to invite defeat in the courts, 
and subject the company taking such 
action to the criticism and scorn of 
competitors. Quite a number of com- 
panies hold the right to resist payment 
for suicide for one year only after date 
of issue of policy, and many others 
make such reservation for three years. 
But why should a company be called 
upon to pay in case of suicide by the 
assured? The burden of proof would 
be on the company and doubtless it 
would be difficult to establish suicide 
in a goodly percentage of instances, 
but the fact that suicide is not covered 
in the policy would act as a restrain- 
ing factor. 

(Incidentally it is surprsing the 
large number of cjaims presented with- 
in one year from the date the policy 
was issued. One company alone, in 
statistics showing the results for 1912, 
states that it paid 114 claims for total 
insurance of $362,085 upon lives which 
had been insured for less than one 
year. These individuals had passed a 
rigid examination and had been de- 
clared first-class risks.) 

Undesirability of Term 

Another feature in connection with 
the Scudder affair worthy of note is 
the fact that $100,000 of it—the greater 
portion—was term insurance; hence the 
companies received a minimum premium 
on this business. It would be interesting 
to know what proportion of short lived 
business, especially business maturing 
under conditions similar to that of the 
Scudder case, was on the term plan. If 
actual premeditation existed in a con- 
siderable number of such cases, it would 


Insurance. 


be natural and probable that the 
cheapest form of policy would be se- 
cured. At any rate, this tends to supply 
another reason for further discouraging 
the writing of term business in any 
cases except those rare ones to which 
this form cf contract is peculiarly 
adopted 

Details are not yet available as to 
the death of E. O. Painter, of Jackson- 
ville, Fla., but he seems to have fallen 
from a ferry boat during a seizure of 
coughing. Statements that he was in 
financial difficulties have not been con- 
firmed He carried $500,000 in the 
Mutual Life, all of it having been re- 
cently issued. The case was very care- 


fully investigated by the company and 
was found to be excellent in every re- 


spect. The New York Life had $100,000 
on the risk, $40,000 of which was re- 
cent. It is reported that he carried 
total life insurance amounting to $1,- 
075,000 and $50,000 accident insurance. 
Much of this insurance was paid for 
it is reported, by notes that are not 
yet due. It is understood that the 
Equitable also had application for a 
large amount on Painter but that the 


premium had not been paid. 
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NEW YORK CITY MORTALITY 





STATISTICS REVEAL TENDENCY. 





Figures Compiled by Health Depart- 
ment Show Expectancy for 
Adults and Children. 





A table showing the mortality rate 
in New York city during the three 





years, 1909 to 1911, has been prepared | 


by the Department of Health. The 
table shows the expectancy by indi-| 
vidual years for males and females. In 


1882 a similar life table was prepared 


under the direction of the late Dr. John | 


S. Billings for the years 1879 to 1881. 

Thirty years ago the old table showed 
a child under five years old could ex- 
pect to live forty-one years, while a 
child of that age to-day, according to 
the new table, may look forward to 
fifty-two years. The life of a child be 
tween five and ten years has been pro- 
longed from forty-six to fifty-one years; 
a person of twenty-five to thirty years 
had an expectancy of life thirty years 
ago of almost thirty-two and six-tenths 
years—at the present day the expec- 
tancy is thirty-four and three-tenths 
years. 

The lives of persons between forty 
and forty-one years, on the other hand, 
has shortened from twenty-three and 
nine-tenths years to twenty-three and 
four-tenths years. At all ages above 
forty there is a constantiy increasing 
diminution of the expectancy of life, 
varying from six months at forty years 
of age to three years and three months 
at eighty-five years of age. 

The expectancy of life to-day is 
greater among females than males up 
to forty years, abcve forty the reverse 
is true. 

In view of the diminished duration 
of life over forty years of age, the 
question naturally arises as to whether 
it is due to prolongation of the lives 
of persons who might be termed weak- 
lings, and who in consequence were un- 
able to withstand the inroads of organic 
diseases, which begin to make their ap- 
pearance at this age. Too much drink 
and meat and the strenuous life are 
also factors in this increase of the 
death rate. 

“The lesson to be drawn from this 
array of figures is that the adult of the 
present generation is traveling a pace 
too fast for his health; rapidity of liv- 
ing cannot but end in premature decay. 


Never was there greater need from a 
health standpoint for the practice of 
moderation in all things by the in- 


habitants of our city.” 


INDEPENDENT LIFE CONTINUES. 





To Reduce Capita! Temporarily—Plan 
to Strengthen Company’s Resources 
and Extend Operations. 

With the permission of commissioner 
Taylor of Tennessee, the Independent 
Life of Nashville will continue its busi- 
ness temporarily, reducing its capital 
stock from $300,000 to $100,000. Plans 


are maturing for increasing the Com- 
pany’s resources and placing it on a 
firm basis again. The plan has the 


endorsement of the stockholders. 
President Roberts states that it is 
proposed to transfer the assets of the 
Western & Atlantic Fire to the Inde- 
pendent Life, these approximating 
$200,000 equalizing the reduction in the 
capital stock of the Independent Life. 
These assets include a one-half interest 
in the First National Bank building. 





Hitting a High Mark. 





| The mark set by the Missouri State 
| Life for the balance of 1913 is $3,500,000 
|of new business per month, which is 
| going some. Incidentally it shows 


what a progressive and aggressive man- 
agement can do in the way of building 
up a productive agency force. 








J. S. RICE, President 


JANUARY FEBRUARY 

1910 $388,500 $436,000 

. 1911 627,400 600,400 
1912 709,290 714,521 


1913 1,093,900 1,050,600 


April 30, 1913 


GREAT SOUTHERN LIFE INSURANCE COMPANY 


HOUSTON, TEXAS 
PROGRESSIVE PROSPERITY 
Applications Received 


MARCH APRIL TOTAL 
$495,500 $664,500 $1,984,50 
655,585 1,135,150 $3,018,535 
777,800 1,026,300 $3,227,911 


1,514,650 


COMMENCED BUSINESS NOVEMBER 1, 1909 


GROSS ASSETS -for basis) 
Dec. 31, 1910 1,057,016.02 5,382,260 
Dec. 31, 1911 1,128,912.85 10,057,028 
Dec. 31, 1912 1,306,689.41 14,859,856 


1,382,690.46 
For Agency Contracts address 


O. S. CARLTON, Vice-President, Houston, Texas 





J. T. SCOTT, Treasurer 


1,800,125 $5,459,275 


—a IN FORCE 


17,537,689 








The State Life Insurance Company 
INDIANAPOLIS ; 


Not The Oldest--Not The Largest--Just The Best 





TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of ‘ 
Policyholders 5 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 














SOUTHWESTERN 


Extracts from Report of Examination of 


LIFE INSURANCE CO. ] 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 


managed, and 


Evidences are not lacking 








Uf interested, take 
the matter up with 





STATE MUTUAL ure 


JOHN W. MADDOX, President 
Rome, Georgia 


Offers to good producers some excellent territory in Georgia, Alabania, 
Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, 


IN FACT, AS WELL AS IN NAME 


INSURANCE COMPANY 





Head Office 
Rome, Georgia 








PRES. SILLS AT SAN FRANCISCO. 
Life Association Head Guest of Ex- 
position Officers—in Northwest 
Cities This Week. 





President Neil D. Sills of the National 
Association of Life Underwriters 
the guest of honor of the president and 
directors of the Panama-Pacific Inter- 
national Exposition at a luncheon and 
inspection of the exposition plans last 


was 


week. The luncheon was given in Mr. 
Sills’ honor at the Fairmont Hotel, 
which was largely attended by insur- 


ance men and other prominent citizens. 
The San Francisco Life Underwriters 
Association gave a banquet in President 


Sills’ honor at the Southern Club on 
Thursday evening. This week Presi- 
dent Sills is visiting the cities of the 


Northwest where he will attend the} 
Pacific Northwest Insurance Congress 
at Seattle the early part of next week. ! 








The Equitable Life 
of lowa 


offers, as helps to selling its policies 
(which are liberal and up to date) 
Moderate Premiums, Highest Interest 
Earnings and Low Mortality ‘ 
Experience, resulting in 
LOWEST NET. COST 


See Official reports or other publications 





A history of conservative and Econom- 
ical Management for more than Forty 
Years; Deposit of full reserve to secure 
Policies, etc. 

These are effective helps with intelli- 
gent prospects. 





Separate Territories to Agents 
LONG CONTRACTS—FAIR TERMS 
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FOR INCOME TAX AMENDMENT 


COMPANIES GIVE MORE REASONS. 





Darwin P. Kingsley Appears Before 
Senate Committee—Mutual Life 
Submits Brief. 





Several of the life insurance compa- 
nies have submitted to the Senate 
Finance Committee at Washington rea- 
sons why the income tax section of the 
tarift bill should be further amended in 
order to conform to the principles on 
which the measure is based. Darwin 
P. Kingsley, president of the New 
York Life, appeared before the commit- 
tee and asked that insurance written 
for protection and mutual benefit and 
not for profit be exempt. President 
Kingsley presented a detailed state- 
ment of the business of the New York 
Life showing that its operations were 
actually on a mutual basis and that 
policyholders enjoyed full participation 
in the company’s business. 

The Mutual Life has filed with the 
Senate Committee a brief regarding the 
income tax situation in which it re- 
quests the amendment of the proposed 
section of the tariff in some essential 
particulars. In discussing the amend- 
ments the company says: 

In the case of a mutual life insur- 
ance company the policyholder makes 
his annual contribution to the general 
fund knowing that under the law 
governing such companies his con- 
tribution together with the contribu- 
tions of other members, must be held 
and invested and used for the common 
benefit of all. He knows that if death 
comes in one or two or three or ten 
years, a certain amount far in excess 
of any premium payments that he may 
make will be paid to his dependents; 
that after making three annual pay- 
ments he can obtain a_ surrender 
value for his policies or obtain a loan 
from the company on the pledge of his 
policy. In any event, he knows that 
so long as he keeps up his premium 
payments a very substantial payment 
will be made to his beneficiaries in the 
event of his death. He also knows 
that the assets of the company stand 
as security for the payment of his 
claim. 

So far as the mutual life insurance 
companies of the State of New York 
are concerned, whatever surplus is 
accumulated in the course of the year 
in excess of certain specified require- 
ments, such companies are compelled 
by law to distribute annually to all 
policyholders who are entitled to 
share annually in the distribution of 
the surplus of the company regardless 
of the time their policies were issued. 


More Deserving Than Savings Banks. 
The truth is that mutual life insur- 


ance companies are more deserving of 
an exemption from the income tax than 


‘they die each year. 


mutual savings banks are. When a per- 
son deposits his savings in a savings 
bank he does so as a pure investment. 
He will, upon demand, receive his 
principal back with interest. Whereas 
in a life insurance company, a part of 
every premium paid is used to pay the 
death claims of fellow insurers as 
If the policyhold- 
er is so fortunate as to reach a ripe 
old age his beneficiaries, when his 
death. occurs, receive a smaller amount 
than they would if the premiums had 
been deposited in a savings bank ac- 
cumulating interest during the period 
during which premiums were paid. 

In the case of a savings bank, in 
order to receive a payment by way of 
interest it is necessary for the deposit- 
or to deposit a fund with the savings 
bank in order to share in the semi- 
annual or annual distribution of profits 
in the way of interest payments. The 
pending bill does not levy a tax on the 
deposit as income of the bank and no 
tax is levied on the interest payment, 
although it is actually a dividend dis- 
tributed to the depositor and is so 
designated in the banking law of New 
York. In the case of a mutual life 
insurance company, however, the 
policyholder annually makes a small 
deposit in the way of a premium pay- 
ment. It is an expenditure on the part 
of the policyholder. The aggregate of 
these contributions is held by the in- 
surance ¢gompany. That portion of the 
contribution which is added to the net 
reserve is expressly exempted under 
this bill, but a tax is levied upon that 
portion of the premium payment which 
is not added to the net reserve because 
it is required to be included as a part 
of the gross income of the company. 
And yet it is not income received by 
the policyholder: even that portion still 
remains an expenditure, and so far as 
the insurance company itself is con- 
cerned it is bound to return to the 
policyholder annually that portion of 
the premium payment in excess of the 
portion added to the net reserve which 
the company has not actually used for 
the payment of its running expenses. 

We, therefore, claim that a mutual 
life insurance company should be ex- 
empt from taxation: first, because a 
tax on a mutual life insurance company 
is a tax on the thrift of its members; 
second, because it is a direct tax on 
the annual contribution made by the 
policvholder for the benefit of himself 
and his coinsurers: and third, because 
it is a tax on the policyholders property 
because neither the company nor the 
policyholder is allowed to deduct that 
portion of the premium payment which 
is actually returned to the policyholder. 

On the second point it is stated: 
“Without prejudice to our claim for the 
entire exemption of life insurance com- 
panies conducted on the mutual plan, 
if such exemption is not granted, we 
urge that premiums returned to policy- 
holders as so-called ‘dividends’ should 
be deducted from the company’s tax- 
able income.” 


TOTAL ABSTINENCE CLASS 


SHOWS LOW MORTALITY RATE. 








Security Mutual Life Gives Comparative 
Records—Average Net Cost 
for Seven Years. 





Statistics published by the superin- 


tendent of the Total Abstinence Class 
of the Security Mutual Life of Bing- 
hamton—Levi Hoag—shows that the 


company had insurance in force in this 
Class on May 1, 1913, aggregating $3,- 
941,948, a net gain of nearly $1,000,- 
000 for the first four months. The 
death ratio for the period was twelve 
one-hundredths of one per cent. The 
new business placed in the Class for 
April was 59 per cent. more than for 
the month of last year. We quote from 
Mr. Hoag’s statement herewith: 
“During the first four months of 
1913, $838,695 insurance was issued in 
our Total Abstinence Class, as against 
$710,652 in 1912, giving an increase in 
1913 of $128,043. 
Insurance in force in 1913.$8,941,948.46 
In 1912 7,988,429.56 


$13,500.00 


In 1913 11,007.20 


$2,492.79 
giving a ratio of death claims to insur 
ance in force of 17-100 of one per cent. 
in 1912, and 12-100 of one per cent. in 
1913, both representing but a small 
percentage of the expected. 

“During April, 1913, the amount of 
insurance placed in the Class exceed- 
ed all former months, representing an 
increase of 59 per cent. over that 
placed in April of 1912. 

“The attention of our representatives 


Decrease in 1913 


who have been giving but little if 
any endeavor to interest those eligible 
for insurance in the Total Abstinence 
Class and those who may desire in- 
formation regarding our agency con 
tracts, is called to the following facts 
pertaining to the supplemental con- 
tract issued by the Company, the low 
cost to those insured, and the require- 
ment covering eligibility on the part 
of an applicant for insurance in the 
Class. 


“The supplemental contract definitely 
provides that the mortality record will 


be kept separate and distinct from 
that of the General Class, and that 
dividends will be apportioned on th: 
basis of the mortality experience in 


the Total 
“The annual average net cost for 
our Perfection Endowment policy cov- 
ering a period of seven years has been 
At Age 20...$8.84 Age 35...$10.06 
Age 25... 9.01 Age 40... 11.10 
Age 30... 9.49 Age 45... 12.61 
for each one thousand insurance. 
“In order to be eligible 


Abstinence Class. 


for insurance 


3 


in the Class, an applicant is required 
to warrant and declare that he has 
never used any form of alcoholic bever 
age to excess, and that he has totally 
abstained from their use for a definite 
specified period, agreeing that the 
future use or the manufacture or sale 
of same for such purpose will imme- 
diately transfer his insurance to the 
General Class of the Company, thereby 
forfeiting his right to future dividend 
apportionments in the Class.” 


HONOR JOHN F. ROCHE. 


Appointed Member of Reception Com- 
mittee of World’s Insurance Con- 
gress at Panama-Pacific Exposition. 


John F. Roche, the well-known actu- 


ary, and vice-president of the Manhat- 
tan Life Insurance Co. of N« York, 
has been appointed a member of the 
reception committee of the World’s In- 
surance Congress, to be held under the 
auspices of the Panama-Pacific Expo- 
sition in 1915. 

Mr. Roche has a host of friends on 
the Pacific Coast, where he was for 
years actuary of the Pacific Mutual 
Life. His friends urged his acceptance 


of the appointment and he has done so, 
although under great pressure of work 
n the campaign for in- 
creased business he is conducting for 
the Manhattan Life 


ageressive 


RESIGNS GENERAL AGENCY. 


L. L. Hopkins Gives up Union Centra! 
at New York Because of 
Impaired Health. 


Louis L. Hopkins, one of the most 
prominent and popular life under- 
writers in New York-city, and former 


president of the Life Underwriters’ As- 
sociation, has resigned as general agent 
for the Union Central Life, because of 
the impaired condition of his health. 
General agents in New York expressed 
keen that Mr. Hopkins had to 
their ranks 


regret 


leaye and all hoped for his 
speedy return to active business. The 
officers of the Life Underwriters’ As- 
ociation said that Mr. Hopkins would 


be greatly missed in the association's 
councils as he took a very active inter- 
est in its affairs as an officer and mem 


ber of the executive committee. 

In a communication to the members 
of the staff announcing his retirement, 
Mr. Hopkins said: 


“T beg to advise you that as the state 
of my health does not permit me to 


give to the rapidly growing business of 
this agency the close attention requisite, 
I have tendered my resignation to the 
Company as General Agent for New 
York, and the same has been accepted 
“To you who have so faithfully 
worked with me for the success of the 
agency, I offer my thanks and best 
wishes for your success with the 
splendid Company you represent.” 





STRENGTH OF t 
GIBRALTAR 








Over $525,000,000 


is the amount paid policyholders since organization, 
plus amount held at interest to their credit, by 


THE PRUDENTIAL 


Write us about an Agency 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Home Office, NEWARK, N. J. 


FORREST F. DRYDEN, President 


Incorporated as a Stock Company by the State of New Jersey 
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LEGAL ASPECTS OF BUSINESS 


LEGISLATION AND SUPERVISION. 








William W. McClench, President of 
Massachusetts Mutual Life Gives 
an instructive Address. 





The Legal and Legislative Aspects of 
Life Insurance was the subject of an 
interesting and instructive address de- 
livered by William W. McClench, presi- 
dent of the Massachusetts Mutual Life, 
of Springfield, at Western Reserve Uni- 
versity, Cleveland. Mr. McClench re- 
viewed his early aspects of the subject, 
touching on the beginnings of super- 
vision abroad and in this country. 

“There is probably no business in our 
country at the present time receiving 
more thorough supervision than that of 
insurance,” said Mr. McClench. “The 
simple requirements of former years 
have been superseded by complex and 
intricate systems of returns and tabula- 
tidns required annually and embracing 
every detail of the business. The State 
is bound to compel all companies to 
comply with its laws, and, in addition 
to.these positive requirements, insur- 
ance commissioners and State Officials 
acting as such commissioners, are given 
authority to act in reference to certain 
matters outside of the specific statutory 
requirements. 

“In Massachusetts, for instance the 
Insurance Commissioner is required to 
inspect thoroughly every domestic com- 
pany once in three years. In addition 
to.this positive requirement, the statute 
further provides that ‘Whenever he 
deems it advisable he shall cause a 
complete audit of the books of a do- 
mestic company to be made by a disin- 
terested expert accountant.’ The 
statute provides also that whenever the 
commissioner deems it prudent for the 
protection of policyholders he _ shall 
visit and examine, or cause to be visited 
and examined, any foreign company do- 
ing business in Massachusetts.” 

Rigerous State Requirements. 

In Massachusetts the insurance commis- 
sioner is required to compute annually the 
reserve liability on December 31st of the 
preceding year of every life company doing 
business within the State. This require- 
ment involves the computation of the net 
value on the day named of al' outstanding 
policies of a given company upon the basis 
of the table of mortality and rate of inter- 
est. upon which such policies were issued. 
The statute provides, also, that any company 
which has put its business upon a ‘ower in- 
terest basis than that originally chosen 
may have its policies valued upon such lower 
hasis. The aggregate net value so ascer- 
tained of al! the policies of any company 
shall be deemed its reserve liability to pro- 
vide for which it shall ho'd funds in secure 
investments of an amount equal to such net 
yhlne above all its other liabi'ities. 

The States through their insurance depart- 
ments perform a valuable publie service in 
this matter of ascertaining the solvency of 
the life companies doing business within 
their borders, and there can be no just crit- 
icism by the companies of present statu- 
tory requirements in this regard. 

The time at my command will not permit 
me to speak at much length upon the many 
and various statutory requirements of the 
various States respecting life insurance com- 
panies and the control and management of 
their business. These laws are not on'y 
multifarious and comprehensive at present, 
but at nearly every session of the legisla- 
ture of every State many new bills are in- 
troduced affecting different phases of the 
business I believe that during the past 
winter about 3,500 bills were presented to 
the legislatures in session. Many of these 
hills are crude, many vague and indefinite 
and not a few positively vicious and harm 





fu'. Apparently many legislators regard the 
business of life insurance as something in- 
imical to the general welfare and seek to 
hedge it about with restrictions and limita- 
tions which would stifle its growth and im- 


pede its progress. I have already stated 
that the tife insurance business is to-day 
supervised, regulated and _ controlled § as 


thoroughly as any business in the country. 
No policy can be issued which does not con- 
form to certain statutory requirements and 


contain certain provisions respecting pre- 
miums, dividends, ‘oan and _ surrender 
values. Many of the States provide, in addi- 


tion, by whom the policy shall be signed, 
that there shall appear upon the face of the 
policy in bo'd letters a plain description of 
it so fully defining its character, including 
dividend periods and other peculiarities, that 


the holder thereof shal! not be liable to 
mistake the nature or scope of the con- 
tract. Copies of forms to be used must 


be filed with insurance officials, and no form 
may be used until a copy has been so filed 
for at least thirty days un'ess previously 
approved. 

In recent years, owing mainly to the work 
of the insurance officials, aided by legisla- 
tive enactments, practically uniform po'icy 
contracts have become established in very 
many of the States. A study, therefore, of 
the Jaws of any of the large States of the 
Union respecting policy provisions would 
furnish correct information as to the nature 
of such provisions in practica'ly all of the 
States. 

Let me call your attention now, briefly, 
to some of the positive requirements respect- 
ing the investing of life insurance reserves. 
The statutes of Massachusetts may be taken 
as an illustration of these laws, and under 
the laws of that State such reserves to the 
extent of at ‘east three-fourths of the total 
amount must be invested either in public 
funds of the United States, the District of 
Columbia or of any State or in the legally 
authorized bonds or notes of any county, 
city, town, school or water district in Mass- 
achusetts; or in such bonds of any city, 
town or district of other States having a 
population of at ‘east one hundred thousand 
inhabitants or whose indebtedness does not 
exceed five per cent. of its valuation; or in 


certain described railroad bonds; or in real 
estate requisite for the transaction of the 
company’s business; or in mortgages upon 


improved and unincumbered real 
any State of the United States; or in loans 
upon its own policies-not in excess of the 
legal reserve on the policy; or in loans se- 
cured by collateral to consist only of the 
kinds of property already described. Mass- 
achusetts permits of the investment of the 
other assets of a life company, with certain 
restrictions, in any manner that the direct- 
ors of the company may determine. 


As to Taxation. 


estate in 


Referring to the subject of taxation Mr. 
McClench said: 
“Among the severa! States we find a 


variety of methods emp'oyed. In some States 
life companies are taxed solely upon the 
gross amount of premiums collected with- 
in the State; in other States companies are 
permitted to make certain specified deduc- 
tions from the amount of such gross pre- 
miums; in some States, too, there are other 
and additional fees assessed and co!lected, 
known as occupation taxes. Most of the 
States have statutes known as _ reciprocal 
laws, by which it is provided that if by the 
laws of any other State any taxes, fines, 
penalties, licenses, fees, deposits or other 
obligations or prohibitions additiona! to or 
in excess of those imposed by the laws of 
that particular State upon foreign insur- 
ance companies and their agents are im- 
posed upon insurance companies of such 
State and their agents doing business in 
such other State, like obligations and pro- 
hibitions are imposed upon all insurance 
companies of such other State and their 


agents doing business within the particu'ar 
State. 

“Referring again to the assessment of 
taxes upon premiums collected by foreign 


companies within the State, let me call your 
attention to the fact that the standards 
established vary from one per cent. to three 
per cent. 

“If the States were content to collect from 
the insurance companies simply the sums 
necessary to pay the expense of maintain 
ing their insurance departments there would 
be little, if any, ground for complaint; but 
the fact is that the States compel the pay- 
ment of many mi'lions annually in excess 


of such requirements. The State of Missis- 
sippi extended for its insurance department 
in that year $5,750. It collected from the 
insurance companies doing business within 





the State, including fire, life and casualty 
companies, $156,683. Ohio expended in the 
maintenance of its department during that 
year $34,659, and collected $1,123,880. Mass- 
achusetts expended $72,825, and _ co!lected 
$1,144,409 New York expended $301,673, 
and collected $1,895,258. And Pennsyl- 
vania expended $52,367, and collected §$2,- 
000,564. The total expense of the _ insur- 
ance departments in al! the States, includ- 
ing the District of Columbia, was, for 1912, 
$1,166,788, and the amount collected from 
the companies during the same year was 
$17,740,741—an excess of receipts of more 
than sixteen and one-half millions of do!- 
lars over and above the total expense of 
the several departments. 

“While, therefore, we concede the right of 


the States to co'lect taxes from insurance 
companies, is it not apparent from these 
figures that the companies of the country 


are at present contributing very much more 
than their fair proportion to the public 
treasury? Ought not such enforced con- 
tributions to be limited more nearly to the 
amount necessary in the various States to 
maintain adequately their insurance de 
partments? 

“And then, in addition to the amounts 
now paid to the States, the companies 
have in recent years, as you know, been 
compelled to pay an income tax to the Fed 
eral Government, and the present indica- 
tions are that such a tax is about to be- 


come a permanent burden. Many of you 
are fami'iar with the efforts now being 


made by the life companies to have the pro 


visions of the tariff bill now pending in 
Congress which affect life companies mod- 
ified to the extent of lessening the great 


now borne by them. 

that arguments are be 
ing addressed to Senators and Congress- 
men to persuade them that life companies 
conducted upon the mutual p'an ought to 
be exempted altogether from the provisions 
of this bill. The arguments used are 
doubtless familiar to you, and I need not 
review them here. If the national govern- 
ment had ever recognized insurance as 
commerce or had sought by legislation to 
relieve the companies of the country of the 
present enormous and disproportionate bur 


burden of taxation 
“You know, too, 


den of taxation they are now compelled 
to pay the various States, its representa 
tives might now advocate these provisions 


(Continued on page 7.) 








ILLINOIS LIFEINSURANCE(G 
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GREATEST 
ILLINOIS 


COMPANY 





WANTS GOOD MEN 
; AND 
WILL PAY THEM WELL 








LIFE 


ACCIDENT 


HEALTH 





District Agents Wanted 


se Throughout Pennsylvania A 
Address 


Philadelphia Life Insurance Co. 


North-east Cor. Broad and Sansom Streets 
Philadelphia, Penna. 











THE LAW OF SUCCESS 





field. 


loyalty to the Company. 


There are five requisites to successful life underwriting: 
with a good reputation, expert agents, first-class policies, prompt and efficient 
service, and the spirit and practice of co-operation between Home Office and 


These requisites enter to a marked degree into the life underwriting of tlis 
Company and its agency force. The result is the splendid growth of our busi- 
ness in the last few years, and the contentment of our agents and their intense 


Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 





A good company 











WANTED 








A MAN OF EXCEPTIONAL ABILITY IN FINDING AND DEVELOP. 
ING AGENTS TO BETTER EQUIP AN AGENCY NOW PRODUCING 
ANNUALLY ONE MILLION DOLLARS NEW BUSINESS. A 
SPLENDID OPPORTUNITY FOR THE RIGHT MAN TO SPEND 
THE SUMMER MONTHS IN BEAUTIFUL NEW ENGLAND UNDER 
IDEAL CONDITIONS. TO BEGIN ABOUT JUNE 15TH. ADDRESS 
iN CONFIDENCE GIVING EXPERIENCE, REFERENCES AND COM- 
PANY NOW EMPLOYED BY, BOX 1127, SPRINGFIELD, MASS. 











“A LIFE PENSION FOR YOU” 





L. G. FOUSE, President 





A new idea in life insurance that 
appeals to self-interest. 
the market to-day. Write for the booklet 


The Fidelity Mutual Life Insurance Company 


Best seller in 


PHILADELPHIA 
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JNO. I. D. BRISTOL 


Manager, New York City Agencies of The Northwestern Mutual Life Insurance Co. 


Organizer of the premier life insurance agency of the world---unique in that rebating, part-time work 
and helperismihave been absolutely eliminated under his System of Agency Protection and commis- 
sions are paid only to the regularly appointed agents who have earned them. Not only do 
the agents~thus receive the full commissions accruing from their work, but so suc- 
cessful has the agency become under these ideal life insurance conditions, that 
Mr. Bristol is paying to experienced and capable men the entire General 
Agency commissions, less only a small collection fee on renewals. 
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INSURANGE FOR WAGE BARNERS 


TENDENCIES. 





PRESENT DAY 





Frederick L. Hoffman, LL.D., Discusses 
. Subject at Western Reserve Univer- 
sity—Thrift and Social Insurance. 





ti Frederick L. Hoffman, LL.D. statis- 
‘tician for The Prudential Insurance Co. 
‘delivered an address at the Western 
: Reserve University, Cleveland, on wage- 
earners insurance, in which he reviewed 
‘the past developments along this line 
‘4nd discussed present day tendencies. 

&? After giving a brief description of 
technical terms in present-day use, Mr. 
Hoffman outlined the early forms of 
mutualism, guilds, burial clubs and 
“friendly societies, out of which, by 
‘1854, developed the modern system of 
- industrial insurance, or life insurance 
for small amounts with premiums col- 
‘lected weekly from the houses of the 
insured. Tracing the development of 
English friendly societies and indus- 
trial insurance in England to the de- 
velopment of corresponding  institu- 
tions in the United States, amplified by 
statistical data for recent periods, Mr. 
Hoffman gave an account of early 
American benefit societies, co-operative 
relief associations, early health insur- 
ance, the beginnings of fraternal insur- 
ance, the present dilemma of the fra- 
ternal oréers, the rise and fall of life 
insurance on the assessment plan, the 
theory and practice of sickness insur- 


ance, mutual sickness insurance 
societies and _ statistics of business 
operations during recent periods, in- 


dustrial, health and accident insurance, 
mutual accident insurance, health in- 
surance through personal accident com- 
panies, ete. 

Mr. Hoffman gave an outline of the 
modern development of the doctrine of 
workmen's compensation for industrial 
accident and industrial diseases in 
place of earlier employers’ liability 
laws, followed by observations on work- 
men’s collective insurance, workmen’s 
compensation insurance by the State, 
experience under the Washington, Ohio, 
Michigan and Massachusetts plans, and 
a brief description of the development 
of modern methods of accident preven- 

ion and safety education as essential 
for the welfare of wage-earners and 
the required reduction in the cost of 


any and all forms of workmen’s com- 
pensation insurance As peculiarly 
within the field of wage-earners’ insur- 
ance, Mr. Hoffman discussed the benefit 
funds of international and national 


labor organizations, followed by typical 


illustrations and continued by a discus- 
sion of the statistics of local labor 
union benefit funds, railway relief 


funds, railway pension systems, estab- 
lishment benefit funds, hospital benefit 
unds, miscellaneous relief funds, and 
industrial benefit societies 


Life Insurance by the State. 

Taking up the more recent develop- 
ment of wage-earners’ insurance with 
i reference to propositions for 
life insurance by the State, and com- 
pulsory insurance on the German or 
the English plans, Mr. Hoffman _ re- 
ferred briefly to the Post Office life in- 


urance experiment in England and the 
observed defects in theory and prac- 
tice, the present-day agitation for 


urance and mothers pen- 
ions, with observat recent 
port of the Massachusetts Commis- 
ion and contemporary European 


ions on the 


legislation. Concerning all of these, the 
speaker pointed out that as yet no con- 
clusive results had been obtained, and 
the same observation applied to life in- 


surance by the State as practiced in 
New Zealand and as recently estab- 
lished in the State of Wisconsin. ° He 


gave comparative premium rates, prov- 
ing c onclusively that in any event no 
ery material advantage, if any, was 
gained by State life insurance, whereas 


much was lost by 
of agents, who, 
found 


the non-employment 
in practice, had been 
absolutely necessary to secure 





porermeme business results. He called 
attention to the fact that although a 
large number of bills providing for 
State life insurance had been introduc- 
ed during the recent legislative ses- 
sions, not one of them had become a 
law. There was, therefore, no genuine 
demand for life insurance by the State, 
in contrast to a well defined tendency 
toward State workmen’s compensation 
insurance on account of industrial 
diseases. 
Industrial Insurance. 

In conclusion, the speaker presented 
some interesting statistics of life in- 
surance by private companies, Indus- 
trial and Ordinary, and fraternal 
societies, representing huge aggregates 
as evidence of the nation-wide develop- 
ment of voluntary thrift. This result, 
he said, had been largely brought about 
through the Industrial life insurance 
companies, which, within the last 
twenty years, had also developed a con- 
siderable amount of Ordinary insur- 
ance among Industrial policyholders. 
He called attention to the far-reaching 
improvements in Industrial insurance 
practice, and he quoted the forecast by 
the late John F. Dryden to the effect 
that the time was not far distant when 
Industrial insurance would unques- 
tionably be developed into a universal 
method of voluntary thrift. As evidence 
of the economic value of Industrial in- 
surance, he quoted the pauper burial 
rate of American cities for the period 
1870-1912, proving conclusively that, 
with the development of the Industrial 
business there had been a persistent 
and remarkable decline in the burial 
of the poor at public expense. After 
referring to the place of life insurance 
in wage-earners’ budgets, and the pres- 
ent-day conviction among wage-earn- 
ers generally that life insurance pro- 
tection was a necessary item in the 
domestic economy, he said that the 
cost of adequate social insurance would 
unquestionably exceed the premium- 
paying ability of the average wage- 
earners, and that, therefore, the cost, 
in part at least of such insurance would 
have to be shifted upon the employer 
and the State. This, of course, was 
already the case with industrial acci- 
dent insurance under adequate work- 
men’s compensation laws, and further- 
more, in the ever-increasing practice 
and broadening scope of welfare plans 
and institutions of large corporations. 
The best’ illustration of what was be- 
ing aimed at in this respect, he said, 
was the recently announced plan of 
service retirement and disability allow- 
ances for the Industrial field force of 
the Prudential, including also adequate 
provision for tuberculous employes. The 
entire cost of this plan was assumed by 
the company as a matter of social jus- 
tice, in much the same manner as this 
had been the case by a large number 
of other corporations which, within the 
last twenty years, had established so- 
called pensions or service annuities, or 
retirement and relief plans, for their 
employes. 

Summarizing the results of his re- 
examination into practically all the 
available facts regarding wage-earners’ 
insurance, Mr. Hoffman said that he 
felt confident that while certain forms 
of social insurance were undoubtedly 
inevitable and desirable, there were the 
strongest possible reasons why every 
encouragement should be given to the 
development of the voluntary thrift 
function on the one hand, and of cor- 
poration welfare plans on the other. By 
enlarging the scope of voluntary insur- 
ance so as to comprehend more and 
more the purposes of European systems 
of social insurance, the speaker felt 
that the necessity for compulsory in- 
surance, particularly such as had been 
inaugurated in England during 1911, 
could be largely eliminated, but that 
for the realization of this aim a further 
enlargement of the plans and scope of 
welfare work was necessary, and par- 
ticularly along the line so admirably 


worked out in the recently announced 
This conclu- 


plan of the Prudential. 





A HEALTHY CITY. 





Seattle’s Death Rate Lowest in the 
World—Conditions Producing 
the Result. 





Seattle, Washington, according to 
Dr. Harrington Emerson, efficiency en- 
gineer, has the lowest death rate in 
the world. 

“Four essentials are required to 
make a worth-while city, just as they 
are required to make a _ worth-while 


individual,” he said. “They are: First, 
health; second, intelligence; third, 
honesty, and fourth, industry. Also 


there are four fundamental require 
ments for civic health. They are: 
Pure water, pure milk, no flies and 
isolation to prevent epidemics. 

“Seattle’s death rate is the lowest 
in the world. It is 10 per cent. In 
other cities the average is anywhere 
from 18 to 25 per cent. 





What a New Man Did. 





James P. Graham, Jr., of New York, 
with practically no previous experience 
in insurance soliciting, showed by his 
last month’s record with the Travelers 
what can be accomplished by a bright, 
energetic, and persistent solicitor who 
devotes his entire time to solicitation 
of Life and Accident insurance. His 
record for the month of April was as 
follows: 

33 Accident and Health applications— 
premiums $598.60. 

6 Life applications for $19,000 Life 
insurance. — 


sion, he ‘ease, applied to some thirty 
million wage-earners, who, it was con- 
servatively estimated, would, during 
1913, receive about twenty billion 
dollars in wages. It was of the ut- 
most importance that the economic 
security of the wage-earning element 
of the nation should be provided for as 
far as possible, if only for the attain- 
ment of the highest degree of industrial 
efficiency, and for the realization of this 
ideal the intelligent co-operation of 
every form of voluntary thrift, with 
any and every plan within the sphere 
of social insurance, was to be aimed at 
by all who desired to bring about the 
best conditions of labor and economic 
security in the wage-earner’s life. 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statemen: 
of the Home Life Insurance Company, 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; tha 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000 000. 
After providing for the various funds 
for the protection of the policy obliga. 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.” 1-25-13, 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 
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Rates of Premium Extremely Low 
and still further reduced by 
Annual! Dividends 
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Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, 
ence and furnish references, ‘and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W.S. WELD, Superintendent of Agencies 


state experi- 


W. D. WYMAN, President 








Are you in the business to stay? 


ing your whole career; 


years ago, 


way of commissions; 


his money. 


34 Nassau Street - 





SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co.of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 


The oldest Company in America, which began business seventy 
is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 


Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 


The Company whose better selling policies earn most for you in the 


The Company which furnishes the insured the largest protection for 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. — 2d Vice-President 





- New York, N. Y 
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DISPROVING AN OLD FALLACY 


RESULTS UNDER ONE CONTRACT. 








The “Die To Win” Argument Buried— 
Facts of State Mutual Life Policy 
Sixty-six Years in Force. 


It is very useful at times in having 
at hand specific instances of self sup- 
porting policies so as to bury, quickly 
and permanently, that old but ever re- 
curring fallacy in the “die to win” ob- 
jection. C. W. Anderson & Son, gen- 
eral agents at New York for the State 
Mutua! Life of Worcester, Mass., have 
supplicd an excellent example of the 
benefits accruing to the insured under 
some policies. 

While it is self-evident that when 
death occurs shortly after an insurance 
policy is taken out the returns to the 
insured’s estate are greatly in excess 
of the cost of the policy, the idea is 
prevalent that annual premiums paid 
for insurance during long life raise the 
total cost of insurance until it may 
be greater than the amount received 
when the policy becomes a claim. 

That this is not true is evidenced by 
the history of the following policy, is- 


sued June 1, 1847, at age 26. Sixty- 
six premiums were paid upon the con- 
tract and the insured died in September, 
1912, at the ripe age of 91. This ig 


nearly the maximum time for which 
premiums can be paid upon a life in- 
surance policy, yet the estate of the 
insured received more than two and 
one-half times. the total amount paid to 
the Company. 

A statement of the results on this 
policy show the following: 
Face of policy ...... $1,000.00 
Additions made by 

dividends ......... 246.00 
Final dividend ..... 6.40 


Amount paid insured’s 





ND 5 ccRE EGS $1,252.40 
Sixty-six years’ pre- 

SNE co ieenenes $1,042.14 
Dividends paid in 

cash to insured dur- 

ing his lifetime 553.42 
et... sce cheese tone enn esas 488.72 
| ee plane aah ere ...- *$763.68 


Total dividends declared on this 
policy ($679.69) amounted to 65 per 
cent. of the total premiums. 

*It will thus be seen that the insured 
had the benefit of insurance for sixty- 
six years without cost; in fact, realized 
a profit of $763.68. 

The holder of this policy was Rev. 
J. B. Weston, president of the Christian 
Biblical Institute at Defiance, Ohio. 
The policy was the oldest on the Com- 
pany’s books at the time of his death, 
taken out only three years after the 
Company’s incorporation -in 1844. Dr. 
Weston was widely known throughout 
New York State, and during his nearly 
seventy years of ministerial activity 
he commented freely upon the satisfy- 
ing results of his policy. 





LEGAL ASPECTS OF BUSINESS. 





(Continued from page 4.) 
of the pending measure with greater pro- 
priety and force. 
“The present burdensome taxation im- 


posed by the States ‘upon the insurance 
companies is, of course, borne by the pol- 
ieyholiers. They do not ful'y appreciate 


to what extent they are now contributing 
to the public funds through this excessive 
taxation. If the policyholders of the coun- 
try were made familiar with the figures I 
have just given you, I believe such know!l- 
elge would lead to the creation of a pub- 
lie seutiment which would insist upon a 


Correction of the injustice now being done. 
All legislatures are looking for revenue for 
their respective States, and they are slow 
to reduce their incomes. The money col- 


lected from insurance companies is easily 
col'ected, and .the States will not readily 
hor willingly surrender their rights to en- 
foree its collection. 

Federal Versus State Regulation. 

“These considerations bring us to the re 
maining tople to be discussed—Federal ver- 
Sus State regulation of insurance. There 


is at present much discussion among life 
insurance officials representing many mil- 
lions of policyholders in the country con- 
cerning the advisability and the possibilty 
of securing some measure of Federal regu- 
lation, if such regulation could be secured, 
it might relieve the companies from some 
{at least), of their existing burdens and gub- 
stitute one master for the forty-eight 
wasters to Whom companies now doing busi- 
hess in al: the States must submit, 

“In the few minutes remaining to me I 
can only touch upon the principal elements 
involved in this proposition. 

“I assume that you are all more or less 
familiar with the earliest leading case de- 
cided by our Federal Supreme Court in 
which the question was considered whether 
insurance is commerce. I refer to the case 
of Paul vs. Virginia, decided in 1868. In 
that case it was he'd that ‘issuing a policy 
of insurance is not a transaction in com- 
merce.’ Ever since that decision was ren- 
dered it has been contended by many that 
there was no possibility of securing Federal 
supervision. The Supreme Court has on 
various occasions reaffirmed the decision 
rendered in Paul vs. Virginia, and this fact 
is also urged in further support of the prop- 
osition that Federal supervision is unattain- 
able without an amendment to the Constitu- 
tion, If Federal supervision is ever to be 
of great advantage to the companies and 
their policyholders, assuming for the mo- 
ment that it can legally be accomplished, 
it must be established in some manner that 
will supersede the present policy of State 
supervision, for no company desires to add 
one further form of supervision to the many 
now in existeuce. In my opinion, there is 
very much to be said in favor of supervision 
by the Federal Government in place of the 
supervision by the States. 

“Elizur Wright, to whom reference has 
already been made, gave the great weight 
of his opinion and authority in favor of 
national contro! of the insurance business, 
lun his report made in 1865 he said: ‘Inas- 
much as insurance is a genera! interest and 
every insurance institution should be se- 
cured as much as possible against the ad- 
verse operation of local causes, it is difficult 
for us to perceive why the supervision of 
all insurance companies of every sort intend- 
ed to operate beyond the timit of State 
lines should not be a function of the gen- 


eral government. There seems to be no less | 


reason for regulating it by a national bureau | 
than for taking the census or encouraging | 
agriculture or invention by one. Simplicity | 
and economy alone seem to require it. And/ 
since the citizens of every State do, as a| 
matter of fact, largely avail themselves of | 
every constitutional right to the privileges | 
of citizens of other States it may well be} 
questioned whether in regard to life insur- | 
ance, especially, any State can protect it-| 
self as well as it might be protected by the} 
general government.’ 

“The business of life insurance alone, not | 
to speak of the many other forms of insur- | 
ance now being transacted in our country, 
has grown to such enormous proportions, 
and it touches so intimately and so vitally) 
the welfare and happiness of homes and 
the prosperity of business, that it is no ex. | 
aggeration to say that it is of national) 
scope and of national concern. I believe 
that under exclusive national supervision | 
the cost of insurance would be made lower | 
to the public and the growth and progress 
of this beneficent imstitution still further 
developed and enhanced.” 


ALLEGE COMMISSION DUE. 








Modern Brotherhood of America Sued 
For $48,000 by Former 
State Agents. 


Suit to recover $48,000 claimed as 
due under a general agents contract, 
has been brought by Ledree Silvey and 
La Croye Silvey of Kansas City, Mo., 
against the Modern Brotherhood of 
America. The plaintiffs in the case, 
who were formerly State agents for 
the insurance organization, allege that 
they were to receive a commission 
upon each member secured, and that 
the amount sued for is due under this 
arrangement. 








Securing Prospects. 


If you are not working life insurance | 
on the principle of an endless claim, 
says a writer in “The Weekly Bulletin’ 
published by the Missouri State Life, 
you are missing some good ones that 
you ought to be getting. In other 
words, if every man or woman you 
write does not lead to at least one more 
application you are not making the 
most of your opportunities. As one of 
our men very aptly put it: “When I 
write a prospect, 1 do not feel that I) 
have cut down my list of prospects, for | 
I usually have two or three to add in | 
his place that I would not have known | 
of had I not written the application in | 
question.” That's the idea and it works | 
out splendidly. 


LIFE UNDERWRITERS DINE. 





New York Association Has Enthusiastic 
Meeting—James J. Hoey and St. 
John Duval Speak. 


A very successful and enthusiastic | 
dinner was given by the Life Under- 
writers Association of New York Tues- 
day evening at the Cafe Boulevard.. 

The guests of the evening were! 
James J. Hoey, second deputy superin- | 
tendent of insurance and St. John 
Duval, the life insurance specialist. 
Ten new members were elected. 





It’s the early bird that usually 

The catches the worm and it’s 

Early the life insurance man two 

Bird weeks ahead of his com- 

petitor who generally comes | 
away with the application. June, you | 
know, is the month of weddings. It 
far surpasses all other months in this 
respect. 

If there is ever a time in a man’s 
life when he needs life insurance and 
is generally willing to take it, it is 
when he is about to lay the corner- 
stone of his own home, about to be- 
come the bread-winner and the pro- 
tector of his own family. There are 
very few men who do not take out 
some life insurance either immediately 
before or immediately after their mar- 
riage. The agent first on the ground 
Stands the best chance.—Fidelity 
Mutual Life. 





The Detroit Life has adopted a new 
and lower schedule of rates for the 
20-year endowment non-participating 
form. i 











THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1913..... $61,418,397.99 
Liabilities... ........... 57,329,587.56 
Pir antaasn vevanindea 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








PURELY MUTUAL 


National Life Insurance Company 


CHARTERED 1848, 


Jos. A. De Boer, President 
The following significant figures are quoted from the company’s 
sixty-third annual report: 
DIVIDENDS PAID TO POLICYHOLDERS 





1908 
1909 
1910 
1911 
1912 


dividend psyments in 1913 


insurance composition. 


Accounted for in liability and reserved for 


$279,808.14 
530,213.19 
771,254.39 
878,739.07 
1,038,802.11 


1,058,174.50 


This demonstrates low cost protective service and is sustained by a strong asset and 
If interested, address 


EDWARD D. FIELD, Supt. of Agencies, MONTPELIER, VERMONT 











FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON 
President 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Compadny. 
There are few companies as substantial and none with more desir 
able contracts for the right men 
attractive issued. 

Address all communications to ROBERT D. LAY, Secretary 


CHICAGO'S OLDEST AND STRONGEST COMPANY 


Home Office: 
National Life Bldg., Chicago 


Our policy ontracts are the most 











Statement as of January Ist. 


ability. 





PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, 

Cc. H. ELLIS, President 

Has just completed a most successful business year. 

shows a phenomenal record achieved in the Insurance World. Send for our Financial 

The Pan-American Life Insurance Company has a 

few openings for ambitious, energetic, live Life Insurance Men of character and 
For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


LA. 


Its first nine months’ work 

















GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


Insurance in Force (Paid for basis) - $16,035,731 
Business Written During 1912- 


Houston’s Oldest, Largest and Most Successful Life Insurance Company 
Success Merits Confidence---That’s All ! 


$6,539,980 
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THE EASTERN UNDERWRITER : 


May 29, i913. 














; HINTS TO BUSINESS GETTERS 





“As a general rule life 


Developing insurance salesmen are 
Friends as rather reluctant about 
Prospects soliciting very close 


friends and neighbors for 
life insurance,” says Vice-President R. 
W. Stevens of the Illinois Life, “the 
reason being their desire to keep their 
business life separate and distinct from 
their social life, and the fear that a 
good friend and neighbor might have 
reason to feel that some advantage was 
being taken of his friendship. 

“Not long since when visiting one of 
our most successful managers he called 
my attention to the fact that practic- 
ally every one of his neighbors had a 
policy with him, and that nearly all of 
his close friends and acquaintances 
were likewise insured. For the reason 
that this situation was rather unusual 
I inquired of him the method pursued 
in insuring his friends and neighbors 
without in any way endangering the 
neighborly and social side of their re- 
lations. 

“ ‘Why,’ he said, ‘it’s perfectly simple 
and it comes so natural and easy for 
me to talk insurance with my friends 
and neighbors that I do not understand 
why every good life insurance sales- 
man should not have a policy on the 
life of practically every man _ with 
whom he has a close personal acquaint- 
ance. Of course I do not go after my 
friends and neighbors in the same way 
that I solicit strangers, and I am sure 
that if I did I would not write much 
business and at the same time I would 
jeopardize our friendly intercourse.” 

“The fact is, that I sincerely feel that 
every man I know should have a policy 
in my company, for which reason at 
every favorable opportunity I have no 
hesitancy about telling him so. The 
way I go about it is, when having a 
friendly chat to casually remark: ‘Biil 
you ought to have a policy with me,’ 
and nine times out of ten Bill will 
agree with that proposition and tell 
me frankly what insurance he is carry- 
ing, whether or not he feels able to 
take on any more, and if so how 
much, and in the very friendliest way 
gets interested in what I have to tell 
him about the Illinois Life’s line of 
policies and suggests that I get up 
some figures for him at his particular 
age. 

“‘T prepare the figures and submit 
them. He applies for the policy and 
pays for it and the thought is never 
in his mind or mine that I have taken 
advantage of our social relations for 
the purpose of insuring his life. 

“‘T have found that the fact that 
those men who know me best, and who 
know me as a neighbor, are insured 
with me is one of my very best rec- 
ommendations when negotiating with 
a stranger.’” 

. . 
R. C. Bright, represent- 

Integrity ing the Fidelity Mutual 

as Basis of Life at Little Rock, Ark., 


Success said at a recent gather- 
ing of the company’s 

agents: 
“It has been said that there are 


three qualifications necéssary—honesty, 
energy and enthusiasm. We start in 
with absolute honesty and energy. [If 
the man is honest, we are willing to 
have him go out and represent the Fi- 
delity. If he is honest and has the ner- 
essary energy he will get the business. 
We have followed out the proposition 
as best we could along that line for 
many years. Now in the same connec- 
tion, we do not have any fusses with 
insurance men, we insist on an’ abso 
lutely square deal on the part of our 
agents with other companies and their 
agents'in competition. 

“We want an agent to be perfectly 
fair, frank and honest in the selection 
of a risk for insurance. We want him 
to b2 just as fair, frank and honest 
with the Inspection Department, Med- 
ical Department and every other de- 


partment. We deal in the same man- 
ner with agents of other companies. 

“A good many of the managers here 
will remember Bob Cloud. That was 
one qualification he surely had. And 
he had the necessary energy to go out 
and. talk with the people. After he 
had handled the business for several 
years in one county other agents stay- 
ed away. 

“Four years ago I wrote a certain 
man $5,000 on the Twenty Payment 
plan, in competition with a southern 
life insurance company. The young man 
insisted upon a Minimum Premium pol- 
icy. He paid four premiums on it. Re- 
cently an agent representing one of the 
new southern companies came along 
and talked to this young nian about his 
policy, telling him that there was cer- 
-ain discrimination against him because 
the Fidelity was paying dividends to 
other policyholders. The long and short 
of it was that by misrepresenting the 
Fidelity from start to finish, he induced 
that man to surrender a policy with a 
premium of $120 a year and take a 
Twenty Payment at $160. But we got 
to the bottom of the case and this maa 
has come to us for reinstatement. 

“The agent who twisted him has by 
his dishonesty made it impossible to 
go back into that community and write 
business. Honesty undoubtedly is the 
best policy in life insurance. 

“Every agent and manager we have, 
by following out a program of abso- 
lute honesty, can reduce the mortality, 
and in every way strengthen the Com- 
pany with the public.” 

+ * * 
In many cases the prin- 


Why Keep cipal asset of an _ indi- 
My Policy vidual is the life insur- 
in Force? ance he carries. Immedi- 


ately upon assuming a 
life insurance policy, he has made pro- 
vision for the creation of a definite 
estate which will serve to protect him 
against a financial depression. When 
an individual makes application for 
life insurance, he has his reasons for 
taking up this insurance; he realizes 
at the time that he has conquered his 
selfish nature and has made provision 
for his family in case he should sud- 
dely be called from this life; he 
realizes that he is accomplishing some- 
thing on this earth for which he is 
living, and the certainty that life can- 
not be long and the possibility that it 
will be shorter than nature allows, 
awakens him to the active necessity of 
making arrangements for the protection 
of those dependent upon him. He 
realizes that the greatest results in 
life are easily attained by simple means 
in the exercise of ordinary common 
sense. He realizes that the great busi- 
ness in life is to take advantage of 
the conditions at hand and not to see 
only the opportunities which lie in the 
distance. He realizes that, by possibly 
a little self-denial or restraint on his 
part, he would make sufficient pro 
vision for his loved ones who share 
his joys and labors of the present. 

When an individual allows his policy 
to lapse he cancels a valuable asset, 
because a policy in an old line life 
insurance company is as good as a 
government bond. If he is a property 
holder he would not subject himself to 


risk or loss of property because of his | 
failure to pay taxes on the property, | 


for he is aware that his failure to do 
so would render this property subject 
to sale by the Sheriff. Why then 
would he abandon a policy in an old 
line life insurance company if a little 
inconvenient to pay the premium, when 
by doing so he abandons a valuable 
asset? Would it not be better to make 
a greater effort and promptly meet his 
annual premiums, similar to meeting 
the tax payments as they fall due? The 
day will come, whether close at hand 
or in the immediate future, when the 
individual will regret his action if he 
has lapsed a policy that he at one 











Amicable Life 
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Amicable Life Building. 


WACO, TEXAS 


Insurance Co. 


Growth During First 
Thirty -Seven Months 


(Commenced Business April 1, 1910) 




















DATE Admitted ie 
April 2, 1910..... $474,657.00 
Dec. 31,1910..... 823,258.00 
Dec. 31, 1911..... 1,369,389.00 
Dec. 31, 1912..... 1,769,450.00 
May 1, 1913...... 1,787,231.00 
a ea es a 

DATE [=n 
April 2, 1910..... NONE 
Dec. 31, 1910..... $1,830,206.00 
Dec. 31, 1911..... 5,544,706.00 
Dec. 31, 1912.... 12,674,411.00 
May 1, 1913...... 15,012,238.00 








New Insurance Paid For During 1912 
$9,015,955 


Applications Received from Texas 
during April, 1913 


$1,048,000 
ARTEMAS R. ROBERTS 


President and Actuary 











WILMER L. MOORE, 





The Southern States 


Desirable Territory for Men of Character and Ability. 


Life Insurance 
Company 


ATLANTA, GEORGIA 


President 














The Best Company To Work For Is One Which 


is making the most rapid progress because, among 

other good points, it grants the most complete 

protection to policyholders through combinations 

of Life insurance, Permanent Disability insur- 

ance, and Weekly Indemity for loss of time. 
For Agencies Address 


The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mor. 


time carried in an old line life insur- 
ance company. The rate is naturally 
higher at an increased age and the 
certainty of his securing a life insur- 
ance policy is considerably impaired, as 
he may not enjoy the same health as 
at the time of his original application. 

The lapse of a policy is in a good 
many cases brought about by the abuse 





of the loan value clause contained in 
the contract, and many policyholders 
borrow on their policies when it is not 
absolutely necessary. A life insurance 
policy should be kept intact so that in 
case of adversity, money may be 
obtained from the company when it is 
impossible to secure it from some other 
source.—The Enthusiast. 
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THE EASTERN UNDERWRITER 








INDUSTRIAL DEPARTMENT 





HANDLING’ THE FLOOD CLAIMS 


ABOUT 150 HAVE BEEN PAID. 





.Loyai Work of The Prudential Staff— 


All Rules Suspended for Benefit 
of Sufferers. 





Owing to the delay of finding bodies 
and the difficulty of identifying them, 
the work of which is even still un- 
finished, The Prudential is not yet able 
to say exactly how many persons In- 
sured in The Prudential lost their lives 


in the disastrous cyclonic and flood- 


swept group of States in the West. 
Thus far claims have been paid to the 
number of 147, the total amount dis- 
pursed on that account being about 
$24,000, in sums varying from enough 
to defray funeral expenses to $1,090 or 
more. Five of the claims settled were 
under Ordinary policies. Besides sus- 


pending the rules calling for the 
lapsing .of all policies four weeks in 
arrears and extending the grace period 
all over the belt affected by storm and 
flood, which embraced sections of 
Nebraska, Jllinois, Indiana, Ohio, Ken- 
tucky and West Virginia, the Company 
strained every point to the limit of its 
own and of statutory law to expedite 
the payment of claims. All regular 
rules were disregarded for the time 
being, and our representatives on the 
spot were practically given a free hand 


to put money in the hands of benefici- 
aries with the utmost possible speed, 
many claimants being in dire distress 
for monetary assistance. 

It is proper to say that nothing 


could surpass the splendid way in 
which the. Western members of the 
great Prudential family, in common 
with the people generally of the af- 
flicted sections, have borne up in the 
face of wide-spread destruction and 
devastation. From the first they have 
displayed magnificent courage, and al- 
ready they are standing on their feet, 
resolute and determined to take up 
anew the battle of life and move for- 
ward, their optimism being simply 
superb. Their whole behavior under 
the circumstances has exalted Ameri- 
can manhood aud womanhood and com- 
mands admiration in every direction. 

The company says: “It is only just 
also to pay tribute to the splendid con- 
duct of the field representatives in the 
cyclone and flood-swept regions. In 
every instance heard of they acquitted 
themselves like true Guards of Gibral- 
tar—men of courage, of fortitude, of 
self-reliance and of whole-souled, great- 
hearted and noble devotion to their 
every duty, alike to Prudential policy- 
holders and to the Company. In a 
signal manner they demonstrated that, 
regardless of conditions even the most 
depressing. and dispiriting, they were 
fully capable of meeting and mastering 
situations. that would dismay and dis- 
comfort men vf less resolute, resource- 
ful and heroic mould. Nothing could 
surpass their wonderful optimism. 
Their rare modesty was shown, too, 
in letters of apology sent to the home 
cfice for not having accomplished 
things it was known to be impossible 
for them or any others to accomplish 
under the circumstances. Their self- 
reliance was further shown when dis- 
trict after district declined with sin- 
cere thanks the offer of the Company 
to assist the agents in the matter of 
advanees of special and ordinary sal- 
ary. Their ccnduct altogether excites 
the profound esteem and admiretion of 
the home office and the field at large.” 


To the Man on the Debit. 





The agent on the debit should de- 
vote some time each week to straight 
canvassing. Every industrial life in- 
surance company has been built upon 
this foundation, and to be successful, 


an agent must break some new ground 
each week. . 

There will always be lapses, even 
though the greatest care is given to 
the debit, and to cover these lapses 
and make increase it is not only nec- 
essary to promptly work the debit for 
new business, but also to secure en- 
trance to some new homes. 

The company expects an average in- 
crease weekly from each agent of 
twenty-five cents. This is not a very 
large amount but to be certain of 
fulfillment at least seventy-five cents 
new business must be written weekly. 

We are convinced that this is a rea- 
sonable standard, and we shall expect 
our managers and superintendents to 
require the agents under their control 
to measure up to the requiremenis set 
by the company. 

In the canvass for new business, and 
in fighting lapses, set clearly before the 
people the real good that is being done 
by the company. Thirty-three thousand 
dollars in death claims were paid dur- 
ing the first quarter of 1913. This is 
one of the strongest possible argu- 
ments in the canvass, and we hope it 
will be used to hammer home the need 
of protection in every home. 

The agent has a real message and 
does a real service both when he places 
a policy and saves a lapse.—Union Life 
Gazette. 


SUGGESTIONS FOR BEGINNERS. 








THE 











HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


The Company By the People 


536 per day in Number of Claims Paid. 
6,765 per day in Number of Policies 


$1,605,814 per day in New Insurance 


$256,199.07 per day in Payments to 


$145,616.61 per 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 


For the People 


The Daily Average of the Company’s 
Business during 1912 was: 


Issued and Revived. 
Issued and Revived., 
Policyholders and Addition to Re- 


serve. 


day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 











Some Advice for the Man Who is Start- 
ing Out With the Rate Book 
for the First Time. | 





McCargar; Bates & Lively, managers 
at Portland, Ore. for the Aetna Life, ! 
sent out the following letter contain-| 
ing some excellent advice for new)! 
agents: | 

“It is not necessary to rack your! 


mind as to whom to approach. Every 
man you meet is a prospect. 
“The successful agent talks insur- 


ance instead of talking about some- 
thing else. Stick close to the subject 
of insurance while making a canvass. 
Do not let the conversation drift into 
a discussion of outside matters. 

“Devote as many hours a day to se. 
curing applications as you would ex- 
pect to devote to any other business 
and you will be richly rewarded. 

“Study your prospect, find out 
whether he is married, has a family, 
carries insurance, appreciates his fam- 
ily, etc. Let the prospect do most of 
the talking. 

“Impress on him his personal respon- 
sibility to those who rely on him and 
put their trust in him. He is striving 
to build up an estate, which is a worthy 
purpose, but that object would be de 
feated if he should die before i: is ac- 
complished. 

“Bring home to his mind a realiza- 
tion of the condition his family or es- 
tate would be ieft in if he should hap- 
pen to die, and that out of one hundred 
men selected at random, the probabil- 
ity is, that fifty will die before the ex- 
piration of twenty-five years. This is 
the great chance he is taking in his 
purpose of building up an estate. 


J. G. WALKER, President 
E. D. HARRIS, Ist Vice-President 


Home Office - - 


Southern Life 





B. H. WALKER, Assistant Secretary 


The Life Insurance Company of Virginia 


ORGANIZED 1871 
RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Insurance 
The PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions and their values are absolutely 


guaranteed 
In pecenedangnaedennnabiien .December 31, 1912..................-.-. $8,470,628.54 
RG nds atncdcntebnbanses tose December 31, 1912...................-..  6,002,826.35 
Capital and Surplus............... DSSOMRDOT Bh, Bho cccc.vccccccccecccses 1,478,002.19 
Insurance in Force............... December 31, 1¥12....... .....-..+..--. 85,963,852.00 
Total Payments to Policyholders since Organiz&tion...................-. 12,986,613.35 


W. L. T. ROGERSON, 2nd Vice-President 
A. S. HURT, Secretary 


Company 

















“He can insure against this contin- 
gency by the payment of a compara- 
tively trifling amount annually, and 
thereby not only secure such an estate 
immediately, but also provide for him- 
self what is the equivalent to a deposit 
in the bank, available ir case of imme- 
aiate necessity. This furnishes a man 
an inducement to save and compels 
him to make provision for the future 
if he lives, and is a restraint upon un- 
necessary expenditures 

“Show him the Aetna Commercial 20 
Payment Life policy. At age 30 the 
premium is %nly $26.68. This is the 
lowest premium for which he could se- 
cure such a policy anywhere, and is 
absolutely guaranteed to remain fixed 


Security Mutual Life Insurance Co. 


BINGH4MTON, N. Y. 


FREDRIC W. JENKINS. President 


Seize the opportunity and 

Make a contract with one of the best 
Life Insurance Companies in America. 
Investigate for yourself, then 

Consider our proposition. 


For particulars, address 





C. H. JACKSON, Supt. of Agencies 
AR 





























ERNEST E. CLARK, President 


Low Rate of Mortality 
Gross Assets over - 


SIGMUND W. MEYVERFELD, General Agent 
HARRIS TRUST BLDG., CHICAGO, ILL. 


¢ . . 
Exceptional record during thirty-one years for 


Economy of Management 


BANKERS LIFE COMPANY | 


DES MOINES, IOWA 


ORGANIZED 1879 







Prompt Payment of Claims 
$18,200,000 


























and level. At the end of 20 years the 
policy is fully paid. In a word. he has 
provided for the creation of an estate 
20 years in advance by this small finan- 
cial outlay. 

“Show the guaranteed values avail- 
able to him during the 20 year period. 
(The cash surrender value of this pol- 
icy at the end of 20 years is $508, mak- 
ing the net eost for 20 years only $25.- 
60, or $1.28 per year for $1,000 protec- 
tion.) Call his attention, also, to the 
clearness and definiteness of the policy. 
Everything being guaranteed, and the 
conditions all simple and favorable to 
the insured. 


“Call attention to the Disability 


Clause which the policy contains, and 
the different settlement options em- 
braced in the contract. 


“Write out the application (you 
should be familiar with the applica- 
tion so that it can be readily filled out), 
and have all questions fully answered. 
Make an appointment for medical ex- 
amination at once and secure payment 
of premium. 


“We have had men, without previous 
experience in writing imsurance, se 
cure seven applications the first week 
by following instructions similar to 
those above outlined, and what others 
have done, you undoubtedly can do.” 
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This newspaper is owned and ‘pub- 
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AND LIFE INSURANCE. 


SUICIDE 


The increasing frequency of deaths 
from other than natural causes of per- 
insured, is 


sons who are very heavily 


1 matter that would seem to deserve 


the special consideration of the compa- 


nies. The instances of persons who 
have secured large amounts of life in- 
sought 


eurance and then deliberately 


death are really alarmingly numerous. 
Persons disposed to such action might 


reasonably be supposed to be of a low 


rder of intelligence or with criminal 
propensities and such position as 
to make it difficult to secure any con- 


siderable amount of insurance, but ex- 


erience does not bear out this assump- 
tion. The chief danger seems to be 
a class of apparently successful 


ess men with large responsibilities 





not a few instances reputed 
millionaires have perpetrated this fraud 
I insurance companies. 


insur- 


Losses due to suicide make lif 


gamble in which the 


ance a source of 

company bets the insured the amount 
of the policy against the premium that 
i vill not mature the policy before 
paying a certain number of premiums, 
All the skill and elaborate calculations 
of actuarial science as to expected mor- 
tality count for little when such losses 
are numerous. One big eastern com- 


pany has been compiling statistics of 


ts first year losses, but this year’s fig- 


made useless by one big loss 
of several hundred thousand dollars in 


} 


which death was due to other than nat- 


ural cause. 
That companies are placed at a dis- 
advantage connection with such 
ises is due to the fact that the burden 
yroof rests with them entirely. Bene- 


ficiaries of the assured file proofs of 


death. If there has been a violation of 


( uC l company must produce 
clear-cut evidence—circumstantial evi- 
fence will not suffice—to substantiate 
e fact. That the assured had recent- 


taken out large amounts of life insur- 


ice; that he was heavily involved in 
sine or family troubles; that pre- 
ums were about to fall due with no 
vailable funds to meet them; such im- 
ortant factors do not seem to enter 
nto consideration. As a matter of fact 


companies are loath to make these a 
that death 


reason for the contention 


an accident or natural causes. 

Policy contracts should be such that 
a deliberate act of suicide, whether 
year, three years, or ten 
years, should prevent the assured from 


after one 


bolstering up a depleted financial con- 
dition by the snuffing out of his own 
life. 





BUSINESS AND 


The annual meetings of the National 
Board of Fire Underwriters, bringing 
together the leading executive officers 
of the companies from all over the coun- 
try, are always notable gatherings. It 
should be a source of great confidence 


PUBLIC SERVICE. 





to the business generally to see the 
type of managing underwriters in 
whose hands the destinies of the busi- 
ness lie. The meetings deserve a wider 
publicity, and if the public knew more 
of the National Board of Fire Under- 
writers, it would believe less of the 
criticism that is freely circulated con- 
cerning the companies. 

There is no phase of the business 
that is not studied and mastered by the 
National Board through its committees 
and other forms of activity. A very 
large proportion of its work is devoted 
to the public good, the benefits to fire 
insurance coming indirectly through 
mproved fire protection facilities, bet- 
ter building construction and approved 
devices for safety. The work of the 
National Board is broad and beneficial 
and deserves the appreciation and ¢o- 
operation of the public. 

Without minimizing in the slightest 
work performed 
by former chief executives of the Na- 
tional Board it is but fair to say that 


degree the excellent 


the organization was never so effective 
2s it has been under the administration 
of President George W. Babb, who as 
one ofthe leading members of the Na- 
“gave to the nu- 
submitted 


tional Board stated, 


merous complex questions 
him his prompt and serious attention, 
meeting the issues wisely and success- 
fully.” 

Never before in its history has great- 
er oppogtunity for usefulness to public 
and fire underwriters been given the 
National Board, a fact that the leaders 
of the association fully recognized and 
will strain every nerve to take full ad- 
vantage of. 

May the same large measure of suc- 
eess that attended the administration 
of President Babb be secured by his 


worthy successor, W. N. Kremer. 





CANVASSING. 


The foundation of increase is new 
business, and it is essential that you 
inspire and develop each single unit of 
your into a powerful 
straight canvasser. Keep constantly 
before your staff the vital necessity of 
getting into new homes. Aim to en- 
large the circle of Prudential families. 
This policy will not only develop the 
agent's ability as a real straight can- 
vasser, but will check any tendency to 
place an amount of insurance in any 
one family in excess of its means.— 
Dryden, president of The 


- 


organization 


Forrest F, 
Prudential. 

The effort to consolidate the Wiscon- 
sin offices of insurance commissioner 
and State fire marshal has again been 
defeated. 


May 29, 1913. 








THE EASTERN UNDERWRITER 


VALUE VOLUMES READY. 


Statistics Covering Moltality Investiga- 
tion of Actuarial Society in 
Book Form. F 


We are advised by Arthur Hunter, 
chairman of the Central Bureau of the 
Actuarial Society of America that Vol- 
ume Two dealing with the findings 
and recommendations of the commit- 
tee having charge of the Medico-Actu- 
arial Mortality Investigation will short- 
ly be ready for delivery. 

This investigation was a most com- 
prehensive one and included data sup- 
plied from the records of 43 life insur- 
ance companies. The joint com- 
mittee—representing the Actuarial 
Society of America and the Asso- 
ciation of Life Insurance Medical 
Directors—having charge of the work 
was instructed to obtain all data possi- 
ble which had a bearing upon the in- 
fluence of occupation, family history, 
build, personal history of impairment 
and habitat upon the mortality’ among 
insured lives. 

Volume One of the Committee’s re- 
port was published last Fall and dealt 
with the following: 

1—Report of the methods and scope 
of the investigation. 

2—New tables of height and weight 
for men and also for women. 

3—KRates of mortality to be used as 
a standard in obtaining the expected 
deaths in the several groups to be 
studied. 

Volume Two of the report, which is 
about ready for delivery covers the fol- 
lowing: 

1—Influence of 
among men. 

2—-Causes of death among men. 

3—Mortality among women. 

4—Influence of build on mortality 
among women. . 

5—Causes of death among women. 

6—Mortality among North American 
Indians and Negroes, and among 
Chinese and Japanese living in North 
America. 

Copies of Volume One, bound in 
leather, may be obtained at $2.50 each, 
and of Volume Two at $10 each, by 
addressing Mr. Hunter. 


build on mortality 





NEBRASKA DEPARTMENT MIX-UP. 


State Auditor Howard Requests Resig- 
nation of Deputy Brian—Politics 
Involved in Difficulties. 


It is reported that State Auditor 
Howard in charge of the Insurance De- 
partment of Nebraska, has asked for 
the resignation of his deputy, L. G. 
Brian. It is believed that the trouble 
between the insurance officials is 
political and originated in Mr. Brian’s 
refusing to side with Auditor Howard 
against the insurance code recently 
adopted in that State. The new code 
provides that the Insurance Department 
shall be placed in the hands of a State 
commission of three officers. Mr. Brian, 
who turned in his resignation, is now 
a candidate for appointment as secre- 
itary of the new insurance commission. 





Off for Europe. 


Victor Roth, secretary of the Secur- 
ity of New Haven, and A. G. Martin, 
agency superintendent of the Nothern 
of London, sailed for Rotterdam on 
Tuesday. They plan to spend some 
weeks upon the continent and in Great 
Britain. 





Captain R. L. Pollard has resigned as 
a member of the Texas State Insurance 
Board to re-enter the fire insurance 
business in which he was formerly en- 
gaged for many years. 





At the meeting of the New York 
Board of Fire Underwriters held last 
week, a vote of thanks was given the 
retiring president, Henry W. Eaton, for 
his untiring service in the interests of 
the board. 





OF PERSONAL INTEREST 











John F. Roche, the well known ac‘. 
uary, now vice-president of the Ma». 
hattan Life of New York, is making 
things hum in that conservative ojd 
company. As a skilled actuary every 
one knew John F. Roche, but he is now 
gathering new laurels as a rousing 
manager of the agency department who 
has put new life into the Manhattay 
and its field force. He has a thoroug) 
understanding of the field man’s point 
of view amd never loses an opportunity 
to give full credit to the men who 
get the signatures. The sentiments of 
the agency department of the Manhat- 
tan Life are expressed in the follow 
ing lines contributed by Colonel Gree, 
manager for the company in- Texas, 
concerning which Vice-president Roche 
says: “Colonel Green of Texas is an 
extremely modest man, though of 
poetical temperament. He has contrib- 
uted the following, but signs himself 
as ‘Unidentified.’ 

It Couldn’t Be Done. 

“Somebody scoffed: ‘Oh, you'll never 
do that, 

At least no one ever has done it.’ 

But he took off his coat and he took 
off his hat, 

And the first thing we knew he’d be- 
gun it; 

With the lift of his chin and a bit of 

a grin, 

Without any doubting or quibbling, 

He started to sing as he tackled the 
thing 

That couldn’t be done—and he did it.” 


The Bankers’ Association of Okla- 
homa recently met at Muskogee when 
the Mid-Continent Life of that city 
joined in the welcome to thg visiting 
bankers. The company prepared a fac- 
simile policy which when opened con- 
tained a greeting to the Bankers’ Asso- 
ciation and much interesting informa- 
tion about the Mid-Continent Life. The 
heads of the three largest banks of 
Muskogee are directors of the company 
so it was some what in the nature of 
a company affair anyway. In his greet- 
ing to the bankers President H. C. King 
said: 

“The officers and directors of the Mid- 
Continent Life Insurance Company— 
a Muskogee and Oklahoma institution 
—desire to take advantage of the oc- 
casion to assure you that in the bank- 
ers of the country, they recognize and 
appreciate that they have a potential 
force constantly engaged in preaching 
in no small degree, the same gospel as 
the Life Insurance Company, viz.: 
‘Savings, protection and thrift of the 
individual; and safe, careful and judi- 
cious investment of trust funds.’ In 
this sense especially, and in this spirit 
we greet you; and earnestly desire and 
sincerely hope you may find a little 
time while in this city to visit ot 
home offices—get acquainted with us 
and ‘look us over.’ If you have not 
heretofore been asked about us, you 
will be asked about us in the future; 
and if you will take a little time now, 
to acquaint yourselves with us, our 
business and methods, you will be bet- 
ter prepared to tell the facts concern- 
ing us when called on for such informa- 
tion. We want you to examine our 
financial condition, ask our neighbors 
about us—pick us up, shake us, analyze 
us. If you find any weak or vulnerable 
points don’t be bashful about pointing 
them out to us. If you find us to be 
safe, sound, -onservative and capably 
managed, tell your friends about us 
when you return home, and thus help 
us in building up Oklahoma nstitu- 
tions and substantially developing our 
great and growing State in which we 
are all so vitally interested.” 





General Manager F. Norie-Miller of 
the General Accident Assurance Corp. 
of Perth, arrived on the Adriatic, 
Saturday. 
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CHANGES REQUIRED IN POLICY 


WILL BECOME EFFECTIVE JUNE 30. 








Provisions Regarding Appointment of 
Umpire by Court May be In- 
serted in Three Ways. 





Suverintendent of Insurance, W. T. 
Emnict has sent to all companies doing 
pusiness in New York State notice of 
the -nanges in the standard fire policy 
which become effective June 30, and 
the ways in which these changes may 
be made. His notice says: 

“your attention is hereby called to 
chapter 191 of the laws of 1913, which 
signed by the Governor on April 


was 
4, 1913, and will become effective on 
June 390, 1913. 


“Such chapter amends section 121 of 
the insurance Law by eliminating the 
time limit for the filing of riders with 
the Superintendent of Insurance, and 
adds a new section entitled: ‘Section 
121-2 Appointment of umpire by court,’ 
which provides for the appointment of 
an umpire by the court to act in the 
ascertainment of the amount of loss or 
damage to property in this State de- 
scribed in any policy of fire insurance 
and covered thereby, when the two 
appraisers chosen respectively by the 
company and the assured have failed, 
or neglected, for a space of ten days 
to select an umpire. Such _ section 
further provides that after June 39, 
1913, ‘no policy of fire insurance shall 
be * * * issued on property located 
in this State, unless the * * * pro- 
visions of this section shall be printed 
on, or attached thereto, under the fol- 
lowing title: “ ‘Provisions required by 
law to be stated in this policy.’” 

“You are therefore instructed that, in 
compliance with this statute, all poli- 


cies of fire insurance issued by your 
company on and after July 1, 1913, on 
property located in this State, must 


contain the provisions of this section. 
Enclosed please find form of printed 
matter covering same which may 
appear on or be attached to the policy 


in one of four ways, as follows: 
“First: On page one following matter 
now appearing under the caption: ‘Pro- 


visions required by 
this policy.’ 


law to be stated in 


“Seeond: Stamped on the margin in 
plain type. 
“Third: At top of page three to fol- 


low line 112 of stipulations and con- 
ditions. 
“Fourth: As an attached rider. 


“The foregoing page references apply 
to the typewriter form. If the old form 
be used, the printed matter should 
appear in like place thereon, or as an 
attached rider. 

“When your company has elected one 
of the four methods above recited, you 


San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 





Supls, - - + = 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 

























U. $. Cash Assets, Dec. 31, 1912 $13,739,218.97 
4,015,972.92 
3,239,491.00 
1,427,290.00 
1,051,543.00 


are requested to file with this depart- 

ment a statement of the method you 

intend following, and sucn statement 
should be accompanied by a copy of the 
policy you will use, or, in the event of 
your using a rider, a copy of the rider.” 

The prescribed form to be used is as 
follows: 

PROVISIONS REQUIRED BY LAW 
TO BE STATED IN THIS POLICY. 
Section 12la. Appointment of um- 

pire by court.—When, in the event of 
any loss or damage to property in this 
State described in any policy of fire 
insurance and covered thereby, the as- 
certainment of the amount of any such 
loss or damage is, as provided in the 
policy, to be determined by appraisers, 
one selected by the company, the other 
by the insured, and the two so chosen 
shall have failed or neglected, for a 
space of ten days after both have been 
chosen, to agree upon and select an 
umpire, it shall be lawful for either the 
insured or the company to apply to any 
court of record in the country in which 
the property is or was located, on five 
day’s notice in writing, to the other 
party or his or its intention so to do, 
to appoint a competent and disinterest- 
ed umpire. Any such notice in writing, 
when served by the insured, may be 
served upon any local agent of the com- 
pany; and the said court shall, on proof 
by affidavit of the failure or neglect of 
the said appraisers to agree upon and 
select an umpire within the time afore- 
said, and of the service of notice afore- 
said, forthwith appoint a competent and 
disinterested person act as umpire in 
the ascertainment he amount of said 
loss or damage; and@ the acts of the 
umpire so appointed| shall be binding 
upon the insured and the company to 
the same extent “Fe such umpire had 
been.selected in t manner provided 
for in said policy of insurance. 





WOULD LIMIT AETNA’S BUSINESS. 


Tennessee Insurance Department Claims 
Company is Not Licensed to Write 
Automobile Fire Business. 





{Insurance Commissioner Taylor of 
Tennessee claims that the Aetna Acci- 
dent and Liability Co. is violating the 
laws of that State in issuing a blanket 
policy covering collision, theft, loss of 
use, together with fire insurance on 
automobiles. It is understood that pro- 
tests have been made by agents at 
Nashville and Memphis who assert that 
the Aetna Accident Agencies have an 
unauthorized and unfair advantage in 
insuring automobiles indirectly against 
fire in the same policy with liability in- 
surance, and that the company is not 
licensed to write fire insurance in Ten- 
nessee. Commissioner Taylor threatens 
to invoke the penalty of $500 for each 
offense for violation of the statutes 


covering the issuance of unauthorized 
insurance. 


















DISCUSS NEW JERSEY BUSINESS. 


Fire Companies to Hold Meeting Tues- 
day to Discuss Method of Operating 
Under Ramsey Law. 





The companies transacting business 
in New Jersey are planning to hold a 
meeting at the rooms of the New York 
Board of Fire Underwriters next Tues- 
day afternoon. The particular subject 
coming up for discussion at this gather- 
ing is the method of procedure to be 
followed in transacting business under 
the new Ramsey law, the provisions of 
which take effect July 4, 1913. The 
law contains certain provisions concern- 
ing rate agreements but prohibits dis- 
criminations in making rates. 


IN ANNUAL SESSION. 





South Eastern Underwriters Associa- 
tion Meeting on at Atlantic 
City. 

A large number of managing under- 
writers and department heads left New 
York, Hartford and 
Atlantic City, Tuesday night to attend 
the annual gathering of the South 
Eastern Underwriters Association, the 
opening session of which was held at 
the Marlborough-Blenheim yesterday 
morning. 

No business of especial moment is 
before the gathering, interest seem- 
ingly centering about the election of 
a successor to the late A. B. Andrews 
as secretary of the Association. It is 
assumed that acting secretary Joe 
taine will be permanently chosen to 
the post, 








STARTS CRUSADE ON MUTUALS. 


(Continued from page 1.) 
communications from the insur- 

departments of several other 
States, complaining of the operations 
of a group of fire insurance agenis, 
several of whom have their offices in 
this State, whose practice it is to sell 
insurance in irresponsible companies, 
by circularizing agents in other States, 
offering to place difficult lines at re- 
duced rates in “licensed’’ companies, 
offering a liberal commission on such 
business as they are-.able to secure by 
this means. 

This insurance is placed in several 
Delaware mutual fire insurance compa- 
nies. These companies are being ex- 
ploited for the benefit of the agents 
who advanced the money for securing 
their charters, and who thereby are 
enabled to put in officers willing to 
make contracts with them, whereby 
they, as agents, receive from 40 per 
cent. to 60 per cent. commission on 
business written. They accept no risks 
on property located in Delaware. 

This matter has been brought to the 
attention of Hon. William R. McCabe, 
Commissioner of Insurance and Bank- 
ing, Dover, Del., who informed us that 
he will have an examination made of 
the three remaining mutual companies 


ous 
ance 


Philadelphia for 





doing business on eon 1 see, with a 
view to revoking their licenses. The 
laws of Delaware are so lax in regard 
to the formation of mutual fire insur- 
ance companies that, even should he 
cancel the licenses of the existing com- 
panies, there is danger that new com- 
panies may be formed, which will in 
turn serve as a means for these un- 
scrupulous agents to prey upon the 
property owners of other States. 

We feel that the State of Delaware 
has a duty to perform in protecting the 
citizens of other States from insurance 
corporations operating under charters 
granted by the State of Delaware, when 
it is clear that such corporations are 
fraudulent. The agents who secured 
the charters for these companies and 
who are placing insurance in them 
know that it is impossible for these 
companies to exist for any length of 
time on the basis upon which their 
business is being conducted. They 
make no pretense of paying losses, but 
take in premiums as long as possible, 
and then, when the condition becomes 
too perilous because of unpaid losses, 
shut up their offices and ship the rec- 
ords to some unknown address and 
proceed to form new companies to gull 
the public. 

We are, therefore, writing you in the 
hope that you, as Governor, with the 
co-operation of the Commissioner of 
Banking and Insurance, will use your 
best endeavors to secure the enactment 


of such legislation as will re medy this 
condition. 








BUSWELL NOW PRESIDENT. 
Home Official Chosen Chief Executive 
of Insurance Society of New 
York. 








Additional honors 
Vice-President F. C. 
Home Insurance Company in his elec- 
tion on Tuesday to the presidency of 
the Insurance Society of New York. 

The other officers chosen were: 


were thrust upon 
Buswell of the 


Vice-presidents, R. Emory Warfield, 
president of the Hanover Insurance 
Company; James Marshall, of Willard 
S. Brown & Co.; Edwin W. DeLeon, 


president of the ‘Casualty Company of 
America, and Wallace Reid. 
Secretary-treasurer, Edward R. Hardy, 
of the Fire Insurance Exchange. 


Executive committee (two years), 
Frederick J. Walters; (three years), 
George W. Hayes, Bertram E. Gendar 


and Alfred M. Best. 





Must Pay for Goods Removed. 





The Iowa Supreme Couft has ruled 
that goods removed from a building 
threatened with fire and afterward 
damaged by rain must be paid for by 
the fire insurance company the same as 
if the damage was done by fire. 





The Insurance Institute of America 
will hold its fifth annual conference 
June 10 and 11 at the Insurance Insti- 
tute of Hartford. 











Over $130,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, MANAGER 


Globe a 
nsurance Zo. 
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W. HOYT, DEPUTY MANAGER 


B. KREMER, ASST. DEPUTY MANAGER 
T. A. WEED, AGENCY 
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NATIONAL BOARD N 
ANNUAL MEETING 


Prominent Fire Underwriters From All 
Over Country Assemble and Discuss 
Conditions in Business. 





SMALL PROFITS AND HIGH TAXES. 





Even Favorable Year Produced But 2.52 
Underwriting Profit—Valuable 
Reports by Committees. 





The forty-seventh annual meeting of 
the National Board of Fire Under- 
writers which occurred May 22 at the 
Waldorf-Astoria, New York city, was 
one of the largest attended and most 
fruitful that has been held in many 
years. The features of the meeting 
were the discussions on the small un- 
derwriting profit in the business even 
in the most favorable years, being but 
2.52 per cent. in 1912; the enormous 
fire waste of the country; the increas- 
ing tax burden, the ratio of taxes to 
net premiums being 2.66 per cent. 
and the great increase in legislation of 
a drastic and inimicable nature. 

Officers were elected for the ensu- 
ing year as follows: 

President, William N. Kremer, presi- 
dent of the German-American Insur- 
ance Company of New York. 

Vice-President, E. G. Richards, 
United States manager of the North 
British & Mercantile Insurance Com- 
pany. 

Treasurer, C. J. Holman, 
manager of the Commercial 
Assurance Company. 

Secretary, E. J. Haynes, president of 
the Newark Fire Insurance Company. 

Executive committee for three years: 


assistant 
Union 


R. M. Bissell, of the Hartford Fire; 
Wm. H. Stevens, of the Agricultural 


of Watertown; J. Lynn Truscott, of 
the Camden Fire Association; J. B. 
Morton, of the Fire Association; and 
C. L. Case, of the London Assurance. 

Two companjes were elected to 
membership, the Rossia Insurance Co. 
and the Franconia Reinsurance Co. 
Following the plan of last year, 
luncheon was served to the members 
and guests at the Waldorf. 

In his annual address President 
George W. Babb, reviewed the devel- 
opments in the business during the 
past year and touched on _ present 
tendencies and the outlook. He said 
in part: 

Fatuous Ideas. 

“Forty-one States have had sessions 
of their legislatures since we last met 
and more measures for the regulation 
of the fire insurance business were in- 
troduced than in any previous year. 
The number of such bills introduced is 
said to be about fifteen hundred. It 
would seem that all conceivable meas- 
ures of a hostile and pernicious char- 
acter were among the number and, 
unfortunately, some of them were en- 
acted. There are several fatuous ideas 
which some legislators appear to 
harbor. One is that fire insurance com- 
panies can practically be compelled by 
law to do business at a loss. This 
rests on the assumption that the com- 
panies will continue indefinitely to do 
business at inadequate rates fixed or 
controlled by the buyers of insurance 
through their office-holding  repre- 
sentatives. 
contract conditions in general use for 
generations can be eliminated without 
increasing the fire loss and without in- 
creasing the cost of insurance to the 
great majority who do not have fires. 
A policy, is a contract and a restrictive 
contract, wisely made restrictive in 
order to safeguard the public generally 
and make the cost of insurance to care- 
ful and honest persons reasonable and 
non-prohibitive. Statistics indicate 


Another is that the usual | 


that there is about one fire to each five | 


hundred adults. Removal of the re- 
strictive policy conditions sanctioned 
by long use and many legislatures 


means an additional premium tax on | 


four hundred and ninety-nine adults 
out of every five hundred for the 
benefit of the one who by his negli- 
gence, misfortune, or otherwise, has 
had a fire and endangered his neigh- 
bor’s property as well as his own. 
Should such a one in five hundred be 
encouraged at the expense of the 
other four hundred and ninety-nine? 
The countries of Europe answer 
strongly in the negative and there the 
loss per capita is about one-eighth of that 
in the United States. A third fatuous 
idea is that taxes in various forms can 
be piled on _ progressively without 
eventually affecting the rate of pre- 
mium., 

“In my address of a year ago I indi- 
cated my opinion that State-made rates 
were wanted solely for the purpose of 
reducing rates and expressed the opin- 
ion that if any State rating board 
should do its work with equal justice 
to both insured and insurer a cry would 
go up for the repeal of the law or 
appointment of a new rating board. 
Not long thereafter the State rating 
law in one State was repealed because 
rates had not bd@en reduced as ex- 
pected. This board acted with wisdom 
a year ago when it authorized its 
committee on laws to organize what 
might be termed a bureau with salaried 
counsel and assistants. Without this 
organization the extraordinary number 
of measures affecting our interests in- 
troduced in the various legislatures 
during the past year could not have re- 
ceived due attention. Our first chair- 
man in charge of this work and who 
organized it, to our great sorrow, died 
soon after its plan was perfected. We 
are greatly indebted to Mr. Buswell 
for his acceptance of the chairmanship 
at a large personal sacrifice. 
his committee have given freely of 
their time to the consideration of many 
important matters and have held fre- 
quent meetings. 

“Before I leave this general subject 
I wish to express the opinion that the 
best, and only permanent corrective for 
adverse and hostile opinion and legis- 
lation is educaticn concerning fire in- 
surance, its purpose, economic scope 
and necessary methods, the reason for 
the several policy conditions, and an 
understanding of the conservation work 
done by the insurance companies in 
the regular conduct of their business. 
This statement is but a truism, but it 
leads up to the recommendation that 
the national board make a feature of 
this work of education to a greater de- 
gree than heretofore and incur the 
necessary expense to the extent that 


He and. 





its committee on laws may approve. I 
believe that monographs on the several 
subjects that appear to befog the minds 
ot a portion of the pubiic should be 
prepared and be ready in printed torm 
lor immediate use. 

“The ratio of taxes to premiums less 
losses for 1912 was 0.66 per cent. ‘he 
ratio to net premiums without de 
duction of losses was 2.66 per cent. 
Net premiums in our business are 
equivaient to gross saies less returned 
goods in a mercantile business. I 
wonder how a tax of 2.06 per cent, on 
gross sales Jess returned goods would 
be received by the merchants and 
manufacturers of the country. 1 repeat 
the statement made a year ago that 
the amounts paid out tor fire losses 
should be exempt from taxation. ‘The 
anomalous condition frequently exists 
that companies pay large taxes in States 
within which their payments for losses 
and expenses exceed their premiums. 

Fire Waste. 

“I regret that the figures for 1912 do 
not show the diminution in the prop- 
erty loss by fire that might be expect- 
ed from the efforts made, especially 
during the past five years, on the part 
of the national and local associations 
of business men, municipal and State 
fire marshals, State fire prevention as- 
sociations, the National Fire Protection 
Association, the several rating associa- 
tions and this board. We may, perhaps, 
take some encouragement from the ap- 
parent arrest of an increase in values 
destroyed and hope that the collective 
efforts being put forth to reduce the 
waste will show greater effect in the 
present and future years. Undoubtedly 
the average building construction is 
improving, but, on the other hand, 
congestion in many localities through- 
out the country is increasing. If the 
plan of teaching children in the schools 
the dangers of fires and means of fire 
prevention shall become general the 
next generation will probably be more 
regardful of the hazards of fire than 
the present one, and a diminution in 
the number of fires, at least, should 
naturally follow. 

“The following passage taken from 
the annual report of the Hon, W. T. 
Emmet, Superintendent of Insurance of 
the State of New York, is a terse state- 
ment of the existing situation and ap- 
propriate remedies: 

“Tf fire rates are higher than they 
might be, this is very largely due, in 
my judgment, to the fact that our na- 
tional fire waste is greater than it should 
be. If fire waste can be kept down, fire 
rates, under efficient underwriting man- 
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gement, will automatically and immedi- 
ately respond. Fire waste is high here 
for three reasons. Men of criminal pro- 


ipensities burn their property for the 


sake of insurance; there is a wide- 
spread ignorance regarding the funda- 
mental principles of fire prevention: 
and there are still many improvements 
to be made in our building methods. 
The first of these three contributing 
causes to our heavy fire waste can be 
dealt with, to some extent, by the pas- 
sage of more stringent laws for the 
punishment of the crime of arson and 
by the gradual upbuilding of a finer 
moral sense in certain portions of our 
population. The second of these can 
perhaps be removed in time by makin: 
the study of the principles: of fire pro- 
vention and other kindred subjects op- 
ligatory in our public schools. The 
third can be met by the passage of be'- 
ter building laws than are now on the 
statute books.’ 
Underwriting Results. 

“Our table for 1912, representing the 
consolidated figures of 183 stock fire in- 
surance companies reporting to the 
New York Insurance Department, 
shows an underwriting profit of 2.52 
per cent. of the net premiums written, 
which is less than the ratio of taxes 
paid during the year. The average 
amount of profit per company was $42,- 
320, and the average liability assumed 
during the year per company was $227,- 
375,444. The total capital of the 18% 
companies employed during the year 
(inclusive of net surplus, which is 
equivalent to capital), was $286,783. 
063. The profit ratio was 2.70 per cent. 
on this capital. The results for 1912 
were better than the average and yet 
the average profit ratio was a meagre 
2.52 per cent. of the net premiums writ- 
ten and 2.70 per cent. of the capit:! 
employed. 

“The ten-year table shows an under- 
writing loss for the years 1903-1912, 
inclusive, of 13-100 per cent. During 
all those years the same taxes were as- 
sessed and collected as would have been 
had the business been profitable. 

Statistical Tables. 

“The tabulations, which have accom- 
panied the addresses of your presidents 
for many years, have been extensively 
revised because the relationship be- 
tween the several items in some of the 
tables had become inconsistent, thus de- 
stroying their practical value. When 
the form of the tables was first devised 
any inconsistencies were probably 
slight, while under the conditions of 
present practice they became too im- 
portant to ignore. I believe the tables 
for this year will show the items in 
consistent mutual relation. 

“Our tables for 1912 show an in- 
crease in net premiums written of $11,- 
464,717; an increase in net losses incur- 
red of $5,078,426; an increase in net 
expenses of $4,915,030, and an increase 
in unearned premiums of $13,729,295. 
The increases in net losses incurred, 
net expenses and unearned premium 
exceeded the increase in net premiums 
written to the amount of $12,258,034. 
The abnormal increase in unearned 
premiums was due to the larger pro- 
portion of long-term premiums wriften, 
which increased from 65.56 per cent. 
in 1911 to 69.92 per cent. in 1912. The 
average time of risks in force increased 
seventeen days in 1912 compared with 
1911. In 1911 the increase was four- 
teen days. The average rate, reduced 
to annual basis by pro rata computa- 
tion, was 9.6 mills per $100 insured 
less in 1912 than in 1911, the reduction 
being equivalent to 2.42 per cent. of the 
average rate for 1911. On the aggregate 
sum insured this reduction in rate 
amounted to $3,994,531 and followed 
continuous reductions made since 1907.” 

President Babb referred to the large 
number of members who have been re- 
moved by death during the year. 
Among these were E. H. A. Correa, 
vice-president of the Home, of New 
York; B. R. Stillman, former secretary 
of the National Fire of Hartford; 
Charles S. Hollinshead, president of 
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the Union of Philadelphia; M. oO. 
Brown, vice-president of the West- 
chester Fire; A. 8S. Gillette, former 
president of the Girard Fire; Charles 
A. Hull, president of the Empire City 
Fire; E. A. Walton, former president 
of the Citizens of New York; John D. 
Brown, president of the Connecticut 
Fire; and Louis 8S. Amonson, president 
of the Peoples National Fire of Phila- 
de! phia. 
Executive Committee Report. 

In his report on the work of the 
Executive Committee, Chairman E. G. 
Richards referred to the election of E. 
G. Snow, president of the Home, as an 
hovorary member of the _ executive 
coimmittee, because of the “length and 
value of his services,” and told of the 
disposition of other matters coming 
be‘ore the committee most of which 
were referred to the standing commit- 
tees. In conclusion, Mr. Richards said: 

“The service which the National 
Board is rendering to its members and 
to the public is one so broad and far 
reaching that it cannot be fully appre- 
ciated, or at least fully measured, even 
by those most actively engaged in its 
many-sided work. 

“To what bounds its varied efforts 
may finally reach we may only sur- 
mise, but the board gives promise of 
a magnificent future. Organized crig- 
inally to oppose oppressive legisla- 
tion, its practical work and purpose 
became almost wholly _ utilitarian 
through its practical control of rates 
and rate-making organizations. Scarce- 
ly twelve years had passed after its or- 
ganization in 1866 before its rate con- 
trol had waned and soon ceased. Then 
followed years of quiet and almost in- 
nocuous desuetude. Always an hon- 
orable and dignified body, yet it oc- 
cupied for many years but a small 
place in ‘the activities of the business 
of fire insurance. Then came _ the 
period of educational awakening. The 
importance to fire insurance interests 
of having some body which should 
determine standards of excellence in 
device and method relating to fire ex- 
tinction and fire prevention became 
evident. 

“One department after another has 
been added, and during the past year 
the original hope of the organizers of 
the National Board, as it appears in 
the call issued to the companies Octo- 
ber 21, 1865, was realized by the en- 
largement of the scope of the work of 
the committee on laws, and legislative 
and legal matters have been dealt 
with in a broad and thorough manner, 
welding the influence of its many mem- 
bers into a single and powerful force 
for good, discouraging to bad legisla- 
tion, but to healthy and wise legisla- 
tion a cordial support such as the fire 
insurance companies have never be- 
fore as a single body been in a posi- 
tion to offer. 

“Can there be any limit to this na- 
tional board in its progressive work of 
propagating sound principles and a 
broader education in fire underwriting 
science? Other departments quite as 
valuable to our business as those now 
in operation will, I believe, be added 
until the national board becomes truly 
a university for inculeating wide and 
thorough knowledge of the principles 
of our most comprehensive business. 

“For these reasons the National 
Board deserves the place it~ occupies 
and merits a continuance of your sup- 
port and interest.” 

Treasurer C. J. Holman reported that 
the receipts during the year, including 
the balance of $11,444.49 brought for- 
ward from last year, totalled $211,- 
452.26 and the disbursements were 
$198,774.93, leaving a balance of $12,- 
677.33. 

The report of the finance committee 
made a recommendation that a levy of 
an assessment of 1-17 of 1 per cent. on 
the premiums of the members and co- 
operating companies aggregating $248,- 
000,000 be made to produce $137,000 for 
the general uses on the board and a 
further assessment of 1-32 of 1 per 
cent. be made to furnish $79,000 for 








the purposes and work of the commit- 
tee on laws. 

A very interesting and able report 
was made by Chairman F. C. Buswell 
of the committee on laws, in which 
he reviewed the work of this impor- 
tant committee. Mr. Buswell’s report 
follows: 

Report of Committee on Laws. 

At the last annual meeting the Na- 
tional Board adopted a plan, approved 
by the Executive Committee, which 
materially broadened the scope of the 
work of the Committee on Laws, pro- 
viding that all matters of legislation 
should be subject to the direction and 
control of that committee. This was a 
radical innovation, to which some of 
our members assented with doubts and 
misgivings, but all loyally supported; 
and while we cannot claim that in all 
respects the new plan has been wholly 
successful we believe it has met all 
reasonable expectations. 

The history of insurance legislation 
in this country furnished no parallel 
for this year, 1913. Legislatures of 
forty-one States were in session and in 
every one of them bills were introduced 
looking to the regulation of our busi- 
ness. 

Most of these measures were based 
on the false assumption that the pub- 
lic needed protection from the abuse 
of privileges or opportunities enjoyed 
by the insurance companies which 
should be restricted by legislation, and 
about fifteen hundred bills directly af- 
fecting our business were introduced in 
the legislatures of these States for the 
purpose of correcting these alleged evils. 

There were so many legislatures in 
session this year that it was evident 
from the first our new organization 
could not meet the demands of the 
whole field. Under the old plan of call- 
ing on our members for their own ser- 
vices or those of their employes to op- 
pose these bills we should doubtless 
have fared badly; moreover, that meth- 
od exacted far more from the few who 
were available, qualified and willing 
to undertake such work than we couli 
in fairness expect of them. We were, 
however, obliged to ask our members 
on the Pacific Coast to continue as here- 
tofore to look after our interests in 
that large and important field. This 
they did most readily, meeting a num- 
ber of difficult and embarrassing situa- 
tions with the greatest tact and a full 
measure of success. Chairman Dutton 
and his associates on the committee are 
entitled to the sincere thanks of this 
board. 

In the South a very similar condition 
prevailed. Our general counsel was 
able to visit that section twice, and we 
have kept in touch with matters fairly 
well, but we were compelled to rely 
very largely on our Southern managers 
and a few influential agents who de- 
voted all the necessary time to this 
work with most satisfactory results, 
placing us all under renewed obliga- 
tions, especially for what was accom- 
plished in Florida. 

Your committee has not hesitated to 
call on members of the National Board 
for help wherever opportunity for ser- 
vice occurred, and we gladly improve 
this occasion to express our apprecia- 
tion of the prompt and valuable as- 
sistance secured in every instance, 
and a word of acknowledgment is also 
due to the effective co-operation we 
have received from commercial organi- 
zations and the officials of many of th 
State Insurance departments on legis- 
lation conceded to affect adversely the 
true interest of the public or injure 
unnecessarily the business of fire in- 
surance. 

You have received from time to time, 
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almost daily in fact, copies of bills 
as they were introduced in the various 
legislatures, which were followed up 
by reports showing the progress of 
these measures as they were considered 
and disposed of, and, at the close of 
all legislative sessions, a report, gen- 
eral in character, will be published. 

Your committee has endeavored to 
keep in touch with all that seemed of 
sufficient importance to require atten- 
tion and by wholly legitimate and 
proper means has, we believe, been 
fairly successful in defending your in- 
terest. True, we have not succeeded in 
everything we aimed to do and if, in a 
few instances, we have witnessed the 
enactment of an obnoxious law, it has | 
been only after we have exhausted 
every effort and submitted every argu- 
ment against it. The committee has 
taken a broad view of its duty and 
obligations to the companies, as we be- 
lieve you would have it do, and has 
used its machinery and influence to op- 
pose measures that seemed to affect 
only a portion of our membership as 
vigorously as those that were of gen- 
eral interest. 

Twenty companies, not members of 
the National Board, are supporters of 
the work of the Laws Committee, and 
since this is now the only organization 
undertaking to handle this work we 
believe that every company whether | 
doing business in a limited or extend-| 
ed field should recognize this service | 
and share in the expense as well as 
in the benefits, 

The resolutions adopted by this com- 
mittee, with respect to its policy gov- | 
erning its receipts and disbursements, 
will be of interest and are submitted 
for the information of our members: | 

“That it be the sense of this com-| 
mittee that in carrying out its work, | 
no payment be made directly or in-| 
directly to legislators for counsel fees 
or otherwse.” 

Close Tab on Expenditures. 

“That the secretary of this committee 
be and he hereby is directed to keep} 
a detailed account of all money re- 
ceived by this committee showing the 
sources from which it is received and 
of all the sums expended by this com- 
mittee showing a detailed statement 
of the purpose of such expenditures, 
and that no payment of any sum in 
excess of $20 shall be made except 
upon voucher, stating the purpose of 
the expense, and signed by the party | 
receiving the payment, and that all 
vouchers for the payment of money 
shall be filed and retained with the ac- 
counts of the committee.” 

Looking to the future and assuming 
you will desire to continue the pres- 
ent method of treating legislation, we 
have in mind the necessary increase in 
our staff to enable us to relieve our 
friends on the Pacific Coast and in the 
South of a large part of the work they 
have been called upon to do this year, 
and we hope also it may prove possible to 


secure the repeal or modification of some 
| 
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SEW Yor. 
burdensome, useless and vicious laws. 
That may seem like an Utopian dream, 
but it will not cost much to try. Many 
insurance department officials and other 
State authorities, as well as legislators, 
are taking pains to inform themselves 
;}more fully and accurately respecting 
fire insurance principles and practices, 
and we think we can see in some 
quarters indications of a more reason- 


jable attitude toward our business and 


a disposition to consider our side. 
Persecution of corporations is not so 


|popular as it has been in recent years, 


and we feel that in the near future— 
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possibly not this year, but before very 
long—we may find relief from some of 
our burdens if we can show the public 
and the legislatures that hampering, 
burdensome laws inevitably react on 
the public, and in the end are always 
reflected in the premium the property 


owner pays. It will take time and 
patience, but we have been on the de- 
fensive long enough—let us now try 


what can be accomplished in the way 
of constructive legislation. 

In addition to the consideration of 
matters as a result of legislative ses- 
sions in the States, your committee has 
given attention to the following: 

Arkansas Back Tax Suit. 

The companies doing business in this 
State were especially concerned in 
August last when advised of the action 
of the Attorney General in bringing suit 
for the payment of Back Taxes alleged 
to be due. The direction of the de- 
fense of this suit was by common con- 
sent placed in the hands of this com- 
mittee, and the machinery of the 
Board used to collect the proportionate 
amount from each company interested, 
and make payment to the State and the 
attorneys engaged. The result was not 
all that was hoped for, but co-operation 
of effort made for a minimum expense. 

New York. 
Constitutionality of the Brokerage Law. 

One of our members having refused 
to pay brokerage to a broker who was 
without a State license, a suit was 
instituted, and as the case involved a 
principle affecting all companies in New 
York, the committee voted to assume 
the expense of the litigation. The case 
was carried to the Court of Appeals 
and the law declared unconstitutional, 
not on the strict point of refusing to 
pay the brokerage, but on the fact that 
the State refused to issue a license to 
the broker because of his being em- 
ployed in other business than fire in- 
surance. 
New York City Fire Department Tax. 

lu the past the Fire Department has 
assessed and collected the two per cent. 
tax on premiums of foreign companies 
on the theory that it was payable by 
the company in which the premium 
finally rested after reinsurance, and 
that the direct writing company was 
entitled to a deduction for reinsurance 
in authorized companies. In a few 
cases the ceding companies have paid 
the tax without claiming the deduction, 
according to the terms of their respec- 
tive treaties of reinsurance. Only 
sporadic, and to a large extent inef 
fectual, attempts were made to collect 
the tax from the reinsuring companies. 

In 1912, however, the Corporation 
Counsel gave an opinion to the Fire 
Commissioner to the effect that the tax 
should be collected, not only on the en- 
tire premium received by the direct 
writing company, but also on the pre- 
miums received by the reinsuring com- 


pany, unless it is a New York State 
Corporation, thus calling for double 
taxes on reinsured premiums. Suits 


have been commenced and are pending 
against several of the “treaty” compa- 
nies on this theory. The return de 
manded by the Fire Commissioner on 
February 1, 1913, allowed no deduction 
for reinsurance premiums paid to other 
than domestic companies. The assist- 
ant general counsel acting for the La» 
Committee and for the Law Commit- 
tee of the New York Board of Fire Un- 
derwriters took the matter up with th2 
Fire Commissioner, and the Corpora- 
tion Counsel, and arranged for a form 
of return which shows separately the 
disputed and undisputed amounts of 
premiums and taxes, and agreed upon 
a plan for the payment of the taxes 
not in dispute, pending the final de 
termination of questions in _ court. 
When these questions are settled, ad- 
justment of the tax will be made ac- 
cordingly. 
Revised Standard Policy Form. 

The purpose to revise the 

present York Standard Policy 


evident 
New 


Form was carefully considered by your 





committee, and as two of our membre 
were invited to represent the insur- 
ance interests in conference with the 
Committee of Insurance Commissioners 
appointed in accordance with a _ reso- 
lution of the New York State Legisla- 
ture, opportunity was afforded to pre- 
sent the views of a large number of 
the committee, and the form adopted | 
by the Commissioners’ Committee has | 
our general approval. 

Kentucky. 

On request, your committee consid | 
ered the question of the assumption by | 
the National Board of the expense of | 
the litigation brought in the Federal 
Courts to test the validity of the Stat2| 
Rating Law. 

It is recognized that such legislation | 
involves far more than the question of | 
rates or locality, for it directly affects 
the common interests which must be | 
protected. It is a menace to capital | 
employed in the business of fire insur- 
ance, and is oppressive, unjust and dis-| 
criminatory. It was the sense of this | 
committee, in which the Executive Com- | 
mittee concurred, that the expenses | 
and control of the Kentucky litigation | 
be assumed by the National Board. The | 
at present on the calendar of | 
United States Supreme Court. 

Michigan. 

The statutory ten per cent. limit on | 
risks was before your committee, fol-| 
lowing a ruling of the Insurance Com- | 
missioner that companies licensed in| 
the State must restrict their individual | 
line limits to ten per cent. of their cap-| 
ital, or, in the case of foreign compa-| 
nies, to a like percentage of their de} 
posit capital in this country—not per-| 
mitting deductions for reinsurance, al-| 
though the former commissioner had/) 
ruled to the effect that the net line less 
reinsurance in authorized companies 
was what the law limited. 

Suit was brought and judgment en- 
tered against the companies which was 
settled by the companies interested 
accepting the decision and paying a 
nominal fine. A law has since been 
enacted which allows credit for rein- 
surance in licensed companies. 

Federal Corporation Tax. 

Several companies, upon receiving 
revised assessments of their taxes un- 
der the Federal Corporation Tax Law 
for the years 1909, 1910 and 1911, re- 
quested the advice of the Law Commit- 
tee as to their rights. A form of pro- 
test was prepared and sent out to be 
used by the companies to protect their 





case is 


the 


rights in paying the additional taxes 
assessed. It was found that compara- 
tively few companies had been so as- 


sessed, and that in those reporting to 
the committee there was not sufficient 
similarity of the questions involved to 
allow of their treatment in a joint ac- 
tion or test suit. Such companies as 
reported in detail] to the committee, 
however, were advised of the opinion 
of the Assistant General Counsel on 
the points at issue. 

The committee has expended $33,270.- 
85 as shown in the Treasurer's state- 
ment, and the assessment last year was 
1-72 of 1 per cent. of the net fire pre- 
miums of Board members and other 
companies affiliated with the work. 
The amount expended covered a period 
of approximately six months. A con- 
servative estimate of the expenses for 
the ensuing fiscal year indicates that 
$72,000 will be required. The amount, 
while apparently large, is not excessive 
when the facts are known, for among 
the extraordinary expenses incurred 
this year but not yet paid is the cost 
of litigation pending in the Federal 
Court to test the constitutionality of 
the Kentucky and Kansas Rating Laws 
and expenses of the Sub-committees on 
the Pacific Coast and in the South East- 
Your committee has asked the Finance 
and Executive committees to approve 
and recommend that the assessment be 
1-32 of 1 per cent. of the net fire pre- 
miums. Our bills are paid only on 
proper approval and concurrence there- 
in by the Executive Committee. 

The Committee on Icendiarism and 
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reported that one reward had 
been paid out of 124 offered for the 
conviction of incendiaries. The arson 
fund has been established forty years 
and 6,292 rewards have been paid 
amounting to $2,085,425. 

A valuable report was that made by 
the Committee on Statistics and Origin 
of Fires, of which Clarence E. Porter 
is chairman. There was increased in- 
terest during the year in the subject 
of fire waste and the valuable tabula- 
tions of the committee have been 
widely quoted. 


Arson, 


Handling Conflagration Losses. 

The work conducted under the super- 
vision of the Committee on Fire Pre- 
vention, as shown in Chairman George 
W. Hoyt’s report, included the inspec- 
tion of 38 cities reported on since the 
previous annual meeting of the na- 
tional board. 

Frank Lock, chairman of the com- 
mittee on Adjustments, submitted a 
suggested system for the handling and 
payment of conflagration losses. This 
is based on the experience of the com- 
mittee in handling the losses at Balti- 
more in 1904, San Francisco in 1906 
and Chelsea in 1908. The system was 
outlined by Mr. Lock, as follows: 

“1. On learning of the occurrence of 
a conflagration at any point, the Na- 
tional Board will immediately send a 
circular letter of advice to each one of 
its members, explaining the system to 
be followed and advising their loyal 
support of same. They also propose to 
dispatch a clerk or messenger by the 
quickest available route to the scene of 
such conflagration. He will take with 
him the equipment described later on 
and will be fully posted as to the sys- 
tem to be followed in using this equip- 
ment. 

“2. Every company should request 
its agents (or adjusters) to enter into 
no adjustment of claims nor to take 
any steps toward the payment thereof 
until a card or certificate of approval 
has been given for the particular case 
by the General Committee of Adjust- 
ment. 
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“3. As soon as the clerk or messen- 
ger of the National Board shall have 
arrived at the scene of the conflagra- 
tion he will be prepared to help secure 
at once convenient and centrally lo- 
cated offices for the headquarters of the 
General Adjustment Committee. As 
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soon as there are a sufficient number of 
company representatives on the ground 
the General Committee of Adjustment 
should as may be necessary, and the 
aiovrementioned National Board repre- 
sentative; having in charge the record- 
ing system and supplies, can serve as 
eccretary and office manager of the 
same for the time. 

“4. This General Adjusting Commit- 
tec should decide upon and bulletin 
stated hours when they will be in ses- 
sien for the consideration of claims, 
the appointment of special adjusting 
committees and such other questions of 
method and arbitrament as may be 
found necessary. The arrangement of 
such office to conveniently handle the 
applications of loss claimants should 
be much the same as that obtaining 
in the tellers’ desks of banking insti- 
tutions. 
“5. All insurance adjusters, before 
taking up the consideration of claims, 
should register their names and the 
company they represent with the Gen- 
eral Adjustment Committee. A record 
o! the addresses of both companies and 
adjusters should be kept for reference 
by the General Adjustment Committee 

6. It will not be the province of 
the General Adjustment Committee to 
interfere with the individual work of 
the companies or their adjusters un- 
less it should be found necessary to 
appoint sub-committees for the  pur- 
poses of reviewing claims where sev- 
eral companies, are involved and to 
pass upon the same in event of a dis- 
agreement or for the purpose of special 
investigation. 

7. Each company or group of com- 
panies should provide their own office 
or rooms for the work of adjusting, 
and each of their adjusters or (if the 
adjustment be in the hands of a com- 
mittee) each chairman of such com- 
mittee shall determine time and place 
of meeting for adjustment purposes. It 
will further be the duty of such ad- 
juster or chairman to notify the as- 
sured interested in claims which may 
be up for adjustment. 

8. This General Adjustment Com- 
mittee should keep entirely free from 
the duties of relief or municipal aid, 
bureaus or charitable organizations. 
Nor should it volunteer to supply in- 
formation to such bodies, but should 
at all times be ready to furnish them 
advice and information when asked. 
Free aecess should be given the prop- 
er officials of these relief bureaus to 
the insurance companies’ records in 
order to check the dispensing of un- 
wise charity. This should not be con- 
strued as implying that the duties of 
the companies are in any manner thos 
relief bureaus. This condition is 
mentioned because the tendency to so 
regard it crept into the work of ad- 


ol 


justment both at San Francisco and 
Chelsea. 
“On the establishment of General 


Adjustment Committee headquarters, 
the public should be at once informed 
of that fact through the press and the 
local agents, and the location of these 
headquarters should be clearly defined. 
All parties having claims against the 
companies should be requested through 
the same medium to call at the Gen- 
eral Adjustment headquarters and 
file their claims as early as possible. 
All general information relating to 
adjustments should pass through the 
General Adjustment Committee, even 
where but a single company is involved 
in a claim. All bulletins relating to 
adjustment matters should be posted at 
the committee headquarters and be 
open to reference and inspection both 
by insurance men and loss claimants. 
Dissemination of information through 
the newspapers, further than has been 
mentioned should be avoided and the 
public taught to regard the General 
Adjustment Committee as the clearing 
house for all insurance adjustments 
and information.” 


Charles G. Smith, chairman of the 
Committee on Construction of Build- 





ings, told of the work of securing ade- 
quate building restrictions and the 
adoption of the model building code. 
The Committee has completed the 
drafting of a building ordinance for 
small towns and villages which is now 
ready for distribution. 

The report of Cecil F. Shallcross as 
chairman of the Committee on Light- 
ing, Heating and Patents, covered the 
technical work of the Board in regard 
to those subjects and included the an- 
nual report of the board of directors 
of the Underwriters’ Laboratories, Inc. 
of Chicago. 

A Large Area Hazard. 

Close attention was paid by the mem- 
bers of the National Board to the re- 
marks made by Vice-President Smith 
of the National Fire, regarding the 
need for automatic sprinkler protection 
that exists on Building A. (Machinery 
Hall), at the Panama-Pacific Exposition 
in San Francisco. As the structure pro- 
mises to house very large values, the 
need for safeguarding it against fire in 


every possible way was strongly re- 
commended. 
A pleasing incident in connection 


with the lately held annual meeting of 
the National Board of Fire Underwrit- 
ers, was the attendance of five former 
presidents of the organization, i. e., W. 
B. Clark, president Aetna; A. W. 
Damon, president Springfield Fire & 
Marine; R. B. Beath, president United 
Firemens; George W. Burchell, vice- 
president Queen, and E. C. Irwin, pres- 
ident Fire Association; all strong men, 
who it is hoped will long be spared to 
lend their valued council to the Na- 
tional Board. 

One of the quiet but highly efficient 
workers of the National Board is E. G. 
Richards, United States manager of the 
North British & Mercantile, whose ser- 
vices as chairman of the association's 
executive committee during the past 
year, were recognized by his associates 
through their electing him vice-presi- 
dent. Mr. Richards furnishes another 
striking exhibition of the truth of the 
adage, “When you want an important 
work done ask a busy man to do it.” 





INCREASING ITS CAPITAL. 





Fortunate Shareholders of Springfield 
Fire and Marine to Receive 
Stock Dividend. 


Having provided adequate reserves 
and accumulated a net surplus of $3,- 
000,000 the management of the Spring- 
field Fire and Marine, of Massachu- 
setts, plans to increase the Company’s 
capital to $2,500,000 and to that end 
recommend the declaration of a stock 
dividend of $500,000. 

The corporation has ever been under 
capable management and its reputation 
for fair dealing is of the highest. In 
the San Francisco conflagration the 
Company suffered severely, paying over 
$1,637,000 to its policyholders in that 
city. The proposed change in capital 
will give the Springfield Fire & Marine 
a policyholders surplus of $5,000,000. 





SCHEDULED FOR JUNE 3. 





Annual Meeting of Southern Tornado 
Association to be Held in 





New York City. 
The annual meeting of the Southern 
Tornado Association is scheduled to 


take place at the office of the Home 
Insurance Company, this city, on the 
3rd proximo. 

The present officers of the Association 
are: President, Henry E. Rees, vice- 
president Aetna; vice-president E. G. 
Seibels, Columbia, S. C.; secretary, W. 
L. Dennis, superintendent of agents 
Home. 


Takes Up Automobile Insurance. 





Insurance against damage to auto- 
mobiles through fire or collision is now 
written by the Niagara Fire. 
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WRITES POLICIES IN DEFUNCT CO. | 





Local Agent Kauffmann of Columbia, 
Pa., Charged With Selling Insur- 
ance in Old Manhattan Co. 





Cc. C. Kauffmann of Columbia, Pa., nas| 


been arrested at the instigation of the 
Insurance Department charged with 
embezzlement in selling fraudulent fire 
insurance policies which he is alleged 
to have issued covering the buildings 
of the Columbia hospital. Kauffmann 
was a former State Senator. 





URGING REFERENDUM. 





Kansas City Merchants Join Those of 
St. Louis in Campaigning for 





Petitions. 





Aid in the campaign of the St. Louis 
business men for a test of the new 
referendum law of Missouri, will be ex- 
tended by the Kansas City Commercial 
Club, the petition of that organization 
that a special session of the State legis 


lature be called to repeal the obnoxious | 


Orr Anti-Trust law having been refused 
by Governor Major. 


TEUTONIA REINSURES. 


Outstanding Business Taken Over By 





Hartford Fire—Premium Income 

of $885,000. 

The entire outstanding business of 
the Teutonia Insurance Co. of New 
Orleans has been reinsured by the 
Hartford Fire Insurance Co. The Teu- 


tonia did business in thirty-two States. 
Its premiums last year amounted 
$885,000. 


Lo 





Chance to Secure Maps. 





Those needing Sanborn maps _ will 
have an excellent opportunity to get 
them from the American Union Fire, 
of Philadelphia, the receiver of which 
Company, in an advertisement appear- 
ing elsewhere in this paper, calls for 
bids for the large number of volumes 


to be disposed of. 


| 


| 
| 
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CLEAN UP BRIGADE AT WORK 


PEOPLE OF ROCHESTER AROUSED. 








One Entire Week Devoted to Improving 
City’s Appearance and Reducing 
Fire Hazard. 





Rochester, N. Y., May 28.—A system- 
atic effort to improve the appearance of 
Rochester and reduce its fire hazard is 
being made by the citizens under the 
direction of the Chamber of Commerce 
effectively aided by the Rochester Fire 
Underwriters Association. The clean-up 
campaign began on Monday morning 
and will be continued until Saturday 
night, by which time the Flour City 
should be a notable “spotless town.” 

All classes of citizens are interested in 
the movement and are pulling together. 

Pounds and pounds of letters have 
been mailed by the Chamber of Com- 
merce to manufacturers, merchants and 
others; the Mayor has proclaimed the 
week as a week for cleaning up; an- 
nouncement has been made in the press 
and on Sunday many ministers an- 
nounced the week from their pulpits. 

Monday afternoon nearly five hundred 
boy scouts went out by twos into every 
section of the city. They stopped at 
each house and business place, inform- 
ing the residents that clean-up week 
had begun, offered their services to as- 
sist and left a card which will serve to 
remind the householders of their visit 
and perhaps rouse an afterthought or 
two for the purpose of the campaign. 
Colonel Samuel P Moulthrop has charge 
of the scout division of the clean-up 
forces. 

Propaganda in Schools. 

Teachers and principals in public 
schools will give talks on fire preven- 
tion and the necessity for tidiness in 
yards and homes, and it is expected 
that many principals will follow the ex- 
ample of Principal R. H. Outterson, of 
Horace Mann School, who last year or- 
ganized his pupils into clean-up brig- 
ades, which undertook the work of 
cleaning up the back yard of each’mem- 
ber of the brigade after school hours. 

Starting Monday, members of the Fire 
Prevention Committee, who were as- 
signed to sections in the congésted dis- 
tricts, started their inspection trips, ac- 
companied by firemen. Several invita- 
tions have been received from factories 
in the congested section asking the 
chamber members to call. 

The city Health Bureau formed an- 
other division of the clean-up forces. 
Dr. George W. Goler, health officer, 
has arranged for exhibitions of motion 
pictures in each schoolhouse in the 
city The pictures will depict good 
and bad, sanitary and unsanitary, safe 
and dangerous conditions of back 
yards, and. will urge upon the children 
the value and necessity of keeping 
things picked up. 

Each of the fifty or more motion pic- 
ture houses in the city will display 
sereens bearing the clean-up message 
and if the statement of Charles F. 
Weiler, associate secretary of the 
Playground and Recreation Association 
of America, that one out of every 
twenty persons goes to the picture | 
show every night in the week is true, | 
this kind of propaganda will probably | 
be far reaching. 

The effort that is being made to en- 
list the interest of the children in the | 
campaign is justified by chamber com- | 
mitteemen by the argument that a little | 
pains with the children of to-day will | 
go much farther toward preventing fire | 
loss in the future than many times the 
pains with older ones. 

“Your can’t teach-an old dog new 
tricks,” said Perey B. Dutton, chair- 
man “of the Fire Prevention Committee, 
but if the children of to-day are| 
thoroughly imbued with the necessity | 
and value of doing everything in their 
power to prevent fires, the fire loss of | 
the future will be small indeed.” 

Underwriters Take a Hand. 
By no means the smallest division 


in the clean-up army is that of the fire 
underwriters. At its last meeting the 
Rochester Fire Underwriters’ Associa- 
tion adopted resolutions indorsing the 
movement and urging its Fire Preven- 
tion Committee, which is composed of 
Percy B. Dutton, Henry M. Webb and 
Buell P. Mills, to co-operate with the 
chamber committee in every way 
possible. The resolutions follows: 

Whereas, The welfare of the citizens 
of Rochester is best preserved by a re- 
duction of the great fire waste, and 

Whereas, A large part of this waste 
is from preventable causes, therefore 
be it 

Resolved, That we approve of the 
movement of the Chamber of Com- 
merce or clean-up week and urge 
property owners, business men and all 
citizens to join in this worthy effort 
by cleaning their yards, and surround- 
ings during the week, too the end that 
fires be carefully guarded as far as 
cleanliness can prevent. 

FIRE HAZARD AT ST. JOSEPH, MO. 
Engineers of National Board Find Many 
Unfavorable features—City’s Fire 
Fighting Facilities. 


An inspection of the fire hazard and 
equipment of St. Joseph, Mo., by the en- 
gineers of the National Board of Fire 
Underwriters, shows that the condition 
of the city is such as to offer few ob- 
stacles to a conflagration in the con- 
gested value district. In regard to con- 
ditions the report says: 

“In the congested value district con- 
struction is mostly joisted brick, of 
mainly low height, but with many large 
areas and with slight protection against 
the spread of fire. Sprinkler equip- 
ments mitigate the probability of fires 
starting. Fireproof buildings are of 
only slight value as local fire barriers. 
Overhead wire obstructions bad in 
alleys, high winds moderately frequent, 
streets narrow and the fire department, 
although fairly efficient, has an inade- 
quate water supply for spreading fires 
at pressures sufficient for direct hy 
Grant streams and five of the most 
hazardous blocks are grouped. The 
conflagration hazard is severe for the 
district as a whole. Among the ware- 
houses and in minor mercantile dis- 
tricts severe local fires only are prob- 
able. The residential sections are 
largely frame, with shingle roofs, and 
the inherent flying brand hazard is in- 
creased by the lack of adequate water 
supply in some localities.” 





Enters Business Getting Arena. 

Fully equipped for business and de- 
termined to get its full share of it, the 
Automobile Insurance Company of 
Hartford, has made application for en- 
try into Massachusetts, New York, New 
Jersey, Ohio, Illinois, Missouri and 
Iowa. The Company is backed by in- 
terests controlling the Aetna Life, a 
fact that guarantees its success. 


COMPLAINS OF OVER INSURANCE. 
Ohio Fire Marshal Points Out Specific 
Cases in Two Cities of 
That State. 

Complaint of the evils of over- 
insurance is again made by State Fire 
Marshal John W. Zuber in his May 
bulletin, just issued. Specific instances 
are pointed to in Ashtabula and Ashta- 
bula Harbor. 

The marshal advises that all risks 
carried by fire insurance companies in 
the two towns named be inspected, and 
where overinsured the policy be can- 
celed and local agents be given instruc- 
tions to inspect all risks before issuing 
policies and then to issue for fair in- 
surable value only. 

Special inspections are in progress 
in the recently flooded sections of the 
State, and warnings have been issued 
against danger from damaged struc- 
tures. 

Fire losses during the month of 
March will exceed $1,000,000, says 
Zuber. Of this amount $700,000 is 
traceable to the disastrous floods. 

Completed figures for 1912 show a 
total fire loss in Ohio of $8,060,412, 
which ig more than $2,000,000 in excess 
of losses for 1911. Nearly half of this 
amount was in the five largest cities: 
Cleveland, $1,206,000; Cincinnati, $870, 
000; Columbus, $961,000; Toledo, $338.- 
000; Dayton, $139,000. 





POORLY BUILT PUBLIC SCHOOLS. 
United States Bureau of Education 
Greatly Exercised Over 
Fire Hazard. 





School houses that are fire traps 
continue to be erected throughout the 
country, despite the tragedies of the 
past, and the United States Bureau 
of Education has issued an appeal 
for better construction of buildings in 
which the youth is educated. Ohio, 
Massachusetts and Kansas are the 
three States given credit for seeking 
safer construction and better safe- 
guards against fire horrors in the 
schools. The remainder of the country, 
in the opinion of the Bureau, fails to 
take necessary precautions. 

Oblivious of Fire Risks. 

“Most communities appear to be still 
oblivious of the fire risk in schools,” 
says the Bureau’s report. 

Out of 238 school buildings noted for 
one month in 1913, only 22 are reported 
with fireproof specifications. Cities 
that have just had destructive school 
fires appear to be building in the same 
old way. 

The Bureau condemns emphatically 
what it terms “gingerbread school 
houses that are a constant menace to 
the lives of school children.” It ex- 
presses astonishment that with the 
achievements of architecture and the 
increased knowledge of fireproof con- 
struction such buildings should be tol- 
erated. 

“It is pointed out that the rapid 
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spread of the school social center 
movement,” the report concludes, 
“which involves extensive use of the 
school buildings by the general public 
outside of school hours, makes it more 
important than ever to insist upon ado- 


quate fireproof construction in schools.” 





LARGE INCREASE IN MEMBERSHIP. 





California Agents Association in Thrivy- 
ing Condition—W. G. Thompson 
Elected its President. 





As a result of the enthusiastic and 
systematic campaign for new members 
waged bf the California State Associa- 
tion of Local Fire Insurance Agents 
during the past year, the roster of th: 
organization was increased fully three 
hundred per cent. Encouraged by this 
result the Association is to press for 
ward in its work during the new year 
in an effort to secure the accession to 
its ranks of every local agent in the 
State. 

At the recently held annual gathering 
of the organization at Los Angeles, a 
program of unusual interest was fol- 
lowed. The report of the Legislative 
Committee was especially good, re- 
viewing as it did the efforts of the com- 
mittee to advance desirable legislation 
and to check that likely to prove 
obnoxious. 

Officers chosen for the new year 
were: President, W. G. Thompson, 
Napa; first vice-president, Noah Adair, 
San Bernandino; second vice-president, 
M. G. Callaghan, Livermore; third vice- 
president, J. E. Phelps, Los Angeles; 
secretary, C. F. Burks, Oakland; treas- 
urer, L. R. Weil, Oakland. 

The meeting next year is scheduled 
for San Bernandino. 





Pacific Coast Manager of Camden Fire. 





On August 15 the Camden Fire, of 
New Jersey, will retire from the San 
Francisco general agency of Macdonald 
& Miles, and enter the managerial office 
cf George O. Hoadley. Mr. Hoadley, 
who has been on the Pacific Coast for 
a number of years, already represents 
for the territory the American of 
Newark and the Rochester German Un- 
derwriters. The Camden Fire will 
make a noteworthy addition to his well 
equipped office. 





No Appeal Filed. 





Neither Attorney General Bell nor 
the fire -insurance interests having 
filed exceptions within the prescribed 
time to the decree of Judge Miller in 
the case of the Commonwealth vs. the 
Allegheny County Board of Fire Un- 
derwriters, the decision stands, and its 
provisions will have to be scrupulously 
observed by all interests concerned. 





Ohio Legislative Hearings. 





The Ohio legislative fire insurance 
investigating committee authorized by 
the recent session, will have its first 
public hearing at Columbus June 3, 
and expects to have hearings in the 
other large cities of the State. Prop- 
erty owners will be asked to submit 
any complaints or suggestions they 
have as to fire insurance business, and 
the reports of the companies wll also 
be heard from. 





New England Special for General Fire. 
Frank H. Gibson succeeds Joseph 
Fessenden resigned, at ‘New England 
for the General Fire of Paris. Mr. Gib- 
son knows his present field thoroughly 
having traveled it for the Norwich 
Union for almost ten years. Latterly 
he ‘has been an examiner at the New 
York headquarters of the General. 


Louis L. Nenberg, an examiner in the 
western department of the National of 
Hartford, will travel Minnesota as 


special agent of the company. 
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CASUALTY AND 


SURETY HAPPENINGS 








STANDARD ACCIDENT POLICY 


AGREEMENT AS TC TO y ITS FEATURES. 





Committee Completes Work of Drafting 
Contract and Asks Companies 
to Endorse Provisions. 





standing committee of the Per- 


The 


sonal Aecident and Health Section of 
the International Association of Casu- 
alty & Surety Underwriters, composes 
of Hedley R. Woodward, Wilfred C. 


Potter, Walter C. Faxon, Bertrand A. 
Page and William G. Curtis, has com- 
pleted its work of drafting provisions 
for the proposed standard accident pol- 
icv and a summary of its provisions 
has been sent to all the accident com- 


panies requesting their endorsement 
and co-operation in establishing the 
form. 

rhe following are the recommenda- 
tions as amended and unanimously 


agreed upon by the standing commit- 
te 

That no policy be issued without 
signed application. 

That children’s insurance be elim- 
inated. 

That 
eliminated. 

That no specific mention be made 
in any contract of the payment of loss 
by reason of sunstroke, freezing, gas 
or poison. 

Death, dismemberment and loss 
sight—single indemnity. That the 
payments for death, dismemberment 
and loss of sight be limited as follows: 
Life, principal sum; both hands, or 
both feet, or sight of both eyes, prin- 
cipal sum; one hand and one foot, 
principal sum; either hand or foot and 
sight of one eye, principal sum; either 
hand or foot or sight of one eye, one- 
third principal sum. Loss shall mean, 
with regard to hands and feet, dismem- 
berment by severance at or above wrist 
or ankle joints; with regard to eyes, 
entire and irrecoverable loss of sight. 

6. Partial Indemnity—Single Indem- 
nity—Or, if such injuries, independ- 
ently and exclusively of all other 
causes, shall continuously partially dis- 
able the insured from the date of acci- 
dent, or continuously partially disable 
him from the termination of a period 
of total loss of time, the company will 
pay, for not exceeding twenty-six con- 
secutive weeks, as follows: 

(1). A weekly indemnity of one-half 
the rate for total loss of time during 
that portion of the period throughout 
which the insured suffers such total 
disability of at least fifty per cent. of 
his business time. 

(2). A weekly indemnity of one- 
quarter the rate for total loss of time 
during that portion of the period for 
which the insured is not entitled to a 
benefit under the preceding clause, but 
throughout which he is disabled from 
performing one or more important 
daily duties pertaining to his occupa- 
tion. 

7. Double Indemnmity.—If such in- 
juries are sustained (1) while a pas- 
senger in or on any railway pas- 
senger car or vessel licensed for the 
transportation of passengers, provided 
in either case by a common carrier and 
propelled by mechanical power (exclud- 
ing injuries sustained while getting on 
or off or being upon the step or steps 
of any railway or street railway car), 
(2) while a passenger in a passenger 
elevator (excluding elevators in mines, 
or are caused (3) by the burning of a 
building while the insured is therein, 
provided the insured was in the build- 
ing at the commencement of the fire; 
ithe company will pay double the 
amount otherwise payable under part— 
of this policy. 

8. The use of the words “external 


beneficiary insurance be 


ol 


and violent” in connection with the 
phrase “accidental means” in the in- 
suring clause of policy. 

9. The adoption of a clause exclud- 
ing bodily injuries which shall result 
directly or indirectly from the bites or 
stings of insects, or from ptomaines, or 
from disease in any form; or any bodily 
injury, fatal or non-fatal, sustained by 
the insured while participating or in 
consequence of having participated in 
aeronautics, 


Providing Special Indemnity. 


10. The adoption of a clause pro- 
viding special indemnity for certain 
automobile, motorcycle, and motorboat 
accidents as follows: If such injuries 
are sustained by the 
driving or cranking an automobile, 
motorcycle or gasoline motorboat the 
company will pay only one-half of the 
amount otherwise payable under part— 
of the policy. 

11. The adoption of an accumulation 
benefit clause as follows: Commencing 
with the second year of this insur- 
ance, 5 per cent. shall be added annual- 
ly to the principal sum of the first year 
until such additions shall amount to 
50 per cent., and thenceforth so long 
as this policy shall be maintained in 
force, the insurance will be for the 
original principal sum plus the accu- 
mulations. 

And hereafter no substitute shall be 
offered for above accumulations either 
by rider, endorsement or the issuance 
of a policy giving the accumulations in 
full, with or without an additional pre- 
mium. 

12. It is also unanimously agreed 
that no policy of accident insurance 
should be issued during the year 1914 
giving greater benefits or introducing 
into accident policies features provid- 
ing benefits not contained in policies 
that are now proposed to be issued 
even for an additional premium. 

13. That companies shall be priv- 
ileged to give full coverage for automo- 
bile accidents for an additional pre 
mium of not less than $2 for each $1,- 
000 principal sum and $5 weekly 
indemnity, and a premium of not 
less than $1.20 per $1,000. Death and 
dismemberment policies shall be 
charged. 

We ask you to please affirm the ac- 
tion of the committee and sign the en- 
closed agreement that you are willing 
to adopt the recommendations above 
noted and return it with the letter. A 
duplicate copy is enclosed herewith for 
your files. We enclose you also a copy 
of a policy form embodying these sug- 
gested changes. 





GOING TO REINSURE! 





President of Prominent Surety Company 
Startles its General Agents— 
For a Moment Only. 





General agents of one of the promi- 
nent surety companies of the country 
who had been called to the head office 
for a general conference several days 
ago, were thrown into spasms through 
the blunt statement of their president, 
that the Surety Com- 
pany was going to reinsure. After 
pausing until the startling declaration 
had properly impressed his auditors, 
the speaker relieved the tension by add- 
ing, “unless you general agents will 
guarantee the more prompt collection 
of premiums.” 

The Company in question is ably 
managed, highly successful, and its re- 
insurance is such a remote contingency 
that its chief executive could safely in- 
dulge in pleasantry that might prove 
disastrous to a less stable institution. 
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STATEMENT, 
ASSETS 

$1,800,000 Municipal Bonds... 
Due from Agents (not including 
premiums written prior to 
November 1, 1912). 
Accrued Interest 
Cash in Banks and Office 


$1,767,430.00 





BURGLARY, THEFT 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 


OFFICERS 
James W. Brock, President H. W. Kemp, Secre/ary 
JANUARY 31, 


FIDELITY AND SU RETY BONDS 
LIABILITY INSURAN 
PERSONAL 


N ‘CE 
ACCIDENT AND HEALTH INSURANCE 
AND LARCENY INSURANCE 


$300,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 


Ralph B. Denny, 7?easure 
1913 
LIABILITIES 
Te ee 
Legal Reserve 
Loss Reserve 
Commissions,. 


$750,000.00 
681,545.92 
430,979.17 
104,242.56 


hee rued Taxes ..... sene 36,983.82 
Estimated Unpaid f xpe nse: 8. 2,500.00 
ee wieeds 149,737.42 


$2,.155,.988.89 








Capital & Surplus / 


President, 





Southwestern Casualty 
Insurance’ Company 
SAN ANTONIO, TEXAS 


HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglars, 
Burglary and Bonding Lines 


$290,000.00 








JOINT CONTROL. 





Practice of Companies When Writing 
Administrators Bonds Condemned 
by California Court. 





Surety underwriters have been ap- 
praised of the refusal of Superior Court 
Judge Rives of Los Angeles, to further 
approve administrators bonds unless the 
companies issuing them waived th 
joint control of funds. Judge Rives is 
understood to base his action upon th« 
decision rendered by the California Su- 
preme Court about two years ago in the 
case holding one of the San Francisco 
surety companies liable under an ad- 
ministrators bond, because it designateJ 
as depository a bank which later failed. 

While the practice of demanding 
joint control of funds is general through- 
out the country, New York is the only 
State which recognizes such action by 
law. Here it highly favored, ani 
the surrogate of Brooklyn, will decline 
to accept a bond in excess of $10,000 
unless provision be made for joint con- 
trol; his contention being that such a 
policy makes for the safety of the ad- 
ministrators trust. 

On the other hand 
Washington, D. C., are 
to joint control, and few 
character are written in the District. 

Certain surety companies give their 
agents power to waive the joint control 
agreement upon bonds up to a fixed 
figure, beyond which the provision 
mandatory. 

Where administrators funds are held 
by general agents companies are sup- 
posed to have the accounts carefully 
and periodically checked by traveling 
auditors, and with certain offices the 
requirement is sinensis observed. 


is 


the courts of 
flatly opposed 
bonds of that 


is 


Suits May Aggregate $1,000,000. 





Long Beach, Cal., Officials Blamed fer 
Pier Disaster in Which Thirty- 
Five Lives Were Lost. 
Damage suits aggregating close to a 
million dollars it is expected will be 
filed against the city of Long Beach, 
Cal., as a result of the bridge disaster 
on Saturday last, in which 35 persons 

lost their lives. 

A crowd had gathered upon the 
municipal pier to witness the exercises 
in connection with “British Empire 
Day” when a portion of the structure 
collapsed with serious effect. 

John Ryan, an experienced surety 
underwriter, has been appointed Cin- 
cinnati manager of the Equitable Surety 
Company of St. Louis. 


1 









HICAGO 





ANYdWO 
NOILYSNIdWO 





H.GB Alexander 
PRESIDENT 





TAKES OVER ALABAMA BUSINESS. 





Illinois Surety Company Reinsures Risks 
With Alabama Fidelity and 
Casualty Co. 

Because of the heavy special deposit 
required of surety writing companies 
the Illinois Surety Company of Chicago 
has withdrawn from Alabama, trans- 
ferring its entire liability in the State 
to the Alabama Fidelity and Casualty 
of Montgomery. The important trans- 
action was negotiated on behalf of the 
retiring company by A. M. Clark, while 
Vice-President Forbes represented the 

Alabama Fidelity & Casualty. 

The surety business taken over 
aggregates $266,261.20 upon the greater 
portion of which further premiums will 
be paid 

Under the und 
of Mr. Forbes the 
pany has become a 
in insurance circles of the 


rwriting management 
Montgomery com 
pronounced factor 
South 





ACCIDENT CONVENTION PLANS. 





International Association to Meet July 
8 to 11 at Chateau Frontenac 
Canada. 





F. Robertson Jones of the 
Association of Casualty 
Underwriters announces 
that the third annual convention of the 
organization will be held July 8 to 11 
at the Chateau Frontenac, Quebec 
Canada, 


Secretary 
International 
and Surety 


With a cash capital of $100,000 the 
new Inter-State Casualty Company ex- 
pects to begin business at Albuquerque, 


N. M., not later than August 1. 
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PRES. MOORE GETS LOVING CUP. 
Directors of New Amsterdam Casualty 
Co. Show Appreciation of Execu- 
tive’s Services to Company. 
President William F. Moore of the 
New Amsterdam Casualty Co. was the 
happy recipient of a handsome loving 
cup presented to him by his fellow 
members of the executive committee of 
the board of directors of the company. 
The presentation speech was made by 
Jules S. Bache, the prominent banker, 
who is chairman of the executive com- 

mittee of the company. 

The occasion was the recurrence of 
the annual dinner which Mr. Bache has 
for several years given for the members 
of the executive committee and the offi- 
cers of the company on the anniversary 
of his election as chairman and Mr. 
Moore’s election as president of the 
company. J. Arthur Nelson of Balti- 
more was present at the dinner and 
spoke enthusiastically of the bright 
future of the New Amsterdam Casualty 
Co. in connection with its association 
with the American Indemnity Co. of 
Baltimore. 





WOULD COLLECT FROM BROKERS. 





Bank Seeks to Recover Funds Lost in 
Speculation by Defaulting 
Cashier. 





Surety underwriters will follow with 
close interest the suit newly filed in 
the Supreme Court of New York by the 
First National Bank of High Bridge, 
N. J., against members of the firm of 
Cc. I. Hudson & Company stock brokers 
of this city. The action seeks to re- 
cover $127,412 alleged to have been 
misappropriated from the bank by A. L. 
Beavers its defaulting cashier and plac- 
ed by him with Hudson and Company 
in carrying a speculative account for 
the purchase and sale of stocks, bonds 
and other securities. Beavers confess- 
ed to using the bank’s funds, and was 
sentenced to serve five years in the 
Federal penitentiary at Atlanta. 


UNIFORMITY IN CLASSIFICATION. 
Bankers Feel That Need for Improve- 
ment in This Respect Exists 
in Insurance Schedules. 





It is the opinion of the Committee 
on Insurance of the American Bankers 
Association that “there is great lack 
of uniformity in the matter of classifi- 
cation of risks” by companies writing 
fidelity bonds and burglary insurance, 
“and that an active down to date in- 
vestigation and study of this question 
in its various phases will be productive 
of much good to the members of this 
Association.” 

The report embodying the above was 
offered by the Committee at the meet- 
ing of the executive committee of the 
American Bankers Association held a 
short time ago. 





EXPERIENCE IN WASHINGTON. 





Casualty Companies Meet Heavy Losses 
With Depleted Premium 
Incomes. 





That liability insurance is a business 


the final results of which cannot be 
slated until long after the policies are 
written, is emphasized by the experience 
had in Washington last year. 

In 1912 through the operation of the 
law effective in the preceding Septem- 
ber, the casualty companies collected 
$354,713 or less than half the amount re- 
ceived in 1911. For the same period 
their losses aggregated $334,739, to 
which would have be added com- 
missions and other expenses. 


Reject Blanket Bonding Plan. 








The New Jersey Council of the 
Daughters of Liberty at its annual 
meeting in Atlantic City on Wednesday, 
rejected the proposition of the Finance 








Committee, that the State officers 
from whom fidelity bonds are now re- 
quired, be covered under a_ blanket 
form, the premium upon which would 
be paid by the Association. The cost 
of a blanket cover was figured at $200. 





CRACK FOR AMERICAN SURETY. 





Court Orders it to Pay Large Sum 
Misappropriated by One of Its 
Policyholders. 

Even the financially strong Ameri- 
can Surety Company of New York, must 
have winced when the Massachusetts 
Supreme Court on Monday ordered it to 
pay $123,825.99, an amount misappro- 
priated by Henry E. Weston, trustee 
under the will of Nathaniel Weston, of 
Salem. The American Surety bonded 

Weston for $150,000. 








BARS MIDLAND CASUALTY CO. 





Insurance Commissioner Preus of Min- 
nesota Orders Company to Cease 
Operations in the State. 





The Midland Casualty Company cf 
Chicago has been notified to cease 
operations in Minnesota forthwith by 
Insurance Commissioner J. A. O. Preus. 
Two causes were assigned by Mr. 
Preus for this action, one being that 
the company has loaned $21,408 on 
collateral of a kind not permitted by 
Minnesota laws, and the other the com- 
pany’s alleged action on the claim of 
Arthur L. Sayre, of Minneapolis. Mr. 
Preus said that Sayre was injured in 
December last and claimed $15 a week 
indemnity, but has received only $60 in 
all, the company insisting that he 
make final proof and stop the indemnity. 





Joins New Jersey F. & P. G. Ins. Co. 





W. H. Tillinghast is now manager of 
the New Jersey Fidelity & Plate Glass 
Insurance Company, of Newark, having 
been so appointed recently. Mr. Tilling- 
hast is one of the younger “veterans” 
of the business having been succes- 
sively identified with a number of 
strong casualty companies for years. 


New Texas Casualty Company. 





The Trinity Valley Trust Company 
has been organized at Dallas to do a 
general casualty and liability business. 
The officers are: J. T. Young, president; 
M. J. Burton, secretary; J. D. Owens, 
treasurer. It is proposed to have a 
capital of $1,000,000 and a surplus of 
$500,000. 


Cornecticut Agents to Gather. 





Members of the Connecticut Associa- 
tion of Local Fire Insurance Agents 
will hold their mid-Summer meeting at 
the Highland County Club, Highland, 
Conn. on June 10. 





Not Behind Recall Movement. 
Positive denial is made by all Port- 
land casualty general agents of the 
widely circulated report holding the in- 
surance men were behind the movement 
to recall Oregon’s compensation law. 


For Loss of Left Arm. 














For loss of his left arm which was 
crushed by a machine William Preston 
asks $1,350 from the Cadgene Silk 
Dyeing and Finishing Company, of 
Paterson, N. J., and has entered suit 
for the amount. 


lowa General Agents. 








The New England Casualty Company 
of Boston, has appoiyted as its Iowa 
general agents the Percival-Porter-Ford 
Insurance Agency, Inc. of Des Moines. 

The German, of Peoria, Ill., will in 
future be represented in California by 
J. H. Richards of San Francisco, who 
has been given the State agency. 
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WHILDEN & HANCOCK 


MANAGERS 
95 William Street - - - NEW YORK 


Pacific Mutual Life Insurance Company 
For New Tersey 


Pacific Mutual Indemnity Company (Accident and Health Dept.) 
For New York 


General Brokerage Business— All Branches 





WILLIAM G. WHILDEN, President 


GEORGE BERRY 
Vice-President 


DANIEL T. WALDEN 
Vice-President 


AUSTIN F. HANCOCK 
Vice-President 


M. A. DINNEEN, Treasurer 








DR. BACON SAUNDERS, President C. D. HILL, V.-P. and Genl. Mgr. 





Surplus 
+ $300,000 


Capital 
$300,000 








Prudential Casualty Su. 


HOME OFFICE 
INDIANAPOLIS 








| Strictly a Casualty Company 





LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 

EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 

WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 

GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 

AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 
PLATE GLASS 








The Fidelity and Casuatty Company of New York 


92 Liberty Street, New York, N. Y. 


Annual Statement, Lecember 31, 1912 


Ne chee Nt ea aed as $11, 148,389.89 
Capital and Surplus........... 3,281,284.04 
Losses paid to December 31,1912 40,596,818.01 


This Company issues contracts as follows: 
Fidelity Bonds; Surety Bonds; Burglary, Larceny, and Theft; Plate Glass; 
Steam-Boiler; Fly-Wheel; Employers’, Public, Tesms, Automobile, Physicians’, 
Druggists’, Elevator, and General Liabilty; Accident; Health; Disability; 
Workmen’s Collective; Workmen's Compensation. 








CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 
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or in the field, to make every possible 
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SPECIAL TALKS WITH LOCAL AGENTS 





Some pertinent com- 
ments on surety under- 
writing practices were 
made recently by one 
of the attorneys for the 


Some Dont’s 
in Surety 
Uncerwriting 


Title Guaranty and Surety Co. of 
Scranion, which contain pointers for 
the zuidance of all surety agents. The 


attorney !aid down the following gen- 
eral principles introducing them with 
this comment: 

“TI 4m unable to do business for a 
client without becoming interested in 
its ailairs, and observing your busi- 
ness and that of other surety compa- 
nies, and especially from my experience 
in litigations over their affairs, let me 
make a few suggestions for your con- 
sideration: 

“i—You should have an expert whose 
cuty it shall be to examine into all 
building and other contracts for doing 
work, to see whether or not such con- 
tracts involve a considerable probable 
loss. : 

“2—You should rarely, if ever, write 
bonds for a man doing business in his 
wife's name, or a man who has failed 


more than once, or a man who has 
been convicted of a crime, or a man 
who is notoriously of bad reputation 


for breaking his contracts, getting into 
litigation, or undertaking to cheat those 
with whom he does business. 

“3—You should-write all the bonds 
you can get at fair rates, for reason- 
ably solvent corporations of good re- 
pute, and for business men of good re- 
pute who have not failed, unless the 
probabilities of a considerable loss that 
face them make it probable that in the 
end litigation or disaster would over- 
take them.” 

a * * 
The extreme import- 

Co-Operation ance of a thorough un- 
in Connection derstanding and the 

With Claims greatest possible work- 

ing efficiency between 
the home office and the field organiza- 
tion in the handling of claims cannot 
be overestimated. 

The enviable reputation enjoyed by 
our company has resulted from a pol- 
icy of prompt and equitable payment 
of its contract obligations—claims. No 
concern can truly prosper, which at- 
tempts to shirk or avoid the obligations 


it agrees to undertake. It is a short- 
sighted business policy which attempts 
to profit by failing to keep promises, 
and this applies all along the line, from 
the company itself, to the smallest pro- 
ducing agent. 


At the same time, it is fully as bad 
business to pay claims unwarrantedly 
simply to gain favor, or for the “adver- 
tising effect” it will give. Ninety-nine 
times out of every hundred the ‘results 
are directly opposite to what was in- 
tended. Instead of getting the big re- 
turns that were looked for, the favored 
claimant takes his undeserved money 
with a chuckle, promptly lapses his pol- 
icy and a marked shrinkage of confi- 
dence in the methods of the company 
permitting such practices is engendered 
among the very people whose unquali- 
fied endorsement was expected. Why? 
Simply because it is shown that the 
company is not bound by its agree- 
ments. If it works one way it is just 
as likely to work the other—probably 
more often the other. 

Occasionally, we are asked to pay 
some person a few dollars more than 
his due, and “we will make it up on 
some other fellow.” This is never jus- 
tified. Humble Bill Smith, who hasn't 
an influential friend in the world, is 
just as much entitled to the full benefit 
of the protection for which he pays his 
dollar as is the Honorable J. Persont 
Gorgenheim. The Standard cannot af- 
ford to have it said that it is incon- 
siderate, or susceptible to favoritism. 
Neither can it afford to permit itself 
to be bulldozed. It is the duty of every 
individual connected with the claim or- 
ganization, whether in the home office 





effort to see that each policyholder re- 
ceives his full due—and that no one 
receives one cent more. That’s justice 
—and business. 

Now, with the company’s purpose 
firmly fixed in our minds, let us again 
repeat—and emphasize—that to the 
man in the field the home office looks 
for much valuable information and as- 
sistance in making proper disposition 
of many of the hundreds of claims 
presented against it daily. The agent 
on the ground, with a knowledge of 
the facts, and of the requirements and 
limitations of the policy, can aid ma- 
terially in enabling the home office to 
dispose of a complicated matter, prompt- 
ly, by writing a brief though com- 
plete outline of facts in addition to 
what the bare proof papers show. 

Many times a case comes up in which 
there is an element of doubt occasioned 
by circumstances not contemplated by 
the contract. It is here that the agent 
can give full play to his ability as an 
adjuster. Adjusting, in its true sense, 
does not consist of paying arbitrarily a 
certain fixed sum, but, rather, the 
reaching of an amicable agreement that 
considers the rights of both parties. 
Controversies are to be avoided 
wherever possible and a full report of 
all mitigating or modifying circum- 
stances, with a recommendation with 
reasons why, is the best possible aid the 
home office can have in reaching a de- 
cision on a complicated claim. 

The home office looks to the man in 
the field to detect the malingerer and 
the impostor. Many persons seem to 
consider an insurance company legiti- 
mate prey for fraudulent or unjust 
claims. Every agent has had his ex- 
perience with the grafter, the faker, or 
the fellow who endeavors, in every con- 
ceivable way, to magnify the seriousr- 
ness of his ailment. He is the first 
to cry injustice and the loudest to wail 
when his demands are not met. Some 
agents make the mistake of believing 
that the policyholders’ premiums must 
be sacrificed that such persons be paci- 
fied, but they find, eventually, that it 
is impossible to satisfy the dishonestly 
inclined.—Standard Accident Bulletin 

* 7 * 


As showing how some 
agents make good in 
personal accident busi- 


How Some 
Agents Have 


Made Good ness, the United States 
Health and Accident 
Co. cites the following performances 


of members of iis staff: 

Glen W. Bell lives at Port Clinton, 
Ohio, a small town of about 3,000 
population. He is a telegrapher by 
trade, and a good one, too. In April, 
1912, we induced him to write acci- 
dent and health insurance during his 
spare hours. We taught him the busi- 
ness through our free school of in- 
struction. 

The first month he sold 10 policies; 
in May, 18; in June, 15; in July, 26; 
in August, 32: in September, 13; in 


Cctober, 26; in November, 26; in De- 
cember, 38; in January, 64; in Febru- 
ary, 51; and in March 13. A total of 


331 policies in one year’s time—working 
spare hours only. His first commis- 
sions were $3.00 per policy. Sit down 
and figure it out for yourself. Before 
the end of 1913 he will no doubt have 
a premium collection on his business 
of over $800 a month. That will mean 
large renewal commissions for him in 
addition to initial commissions on all 
new business written. 

Otto Lauer, Jr., lives in Peru, IIL, 
which has a population of about 7,500 
people. Prior to Nov. 16, 1912, he had 
had no experience in the insurance 
business. On that date he started to 
work for us and began studying the 
text books comprising our free school 
of instruction. The first day he sold 7 
policies and a total of 24 before the 
end of November. In December he 
sold 17, in January, 28, and in Febru- 
ary, 11. In less than three months he 
had a premium collection on his busi- 





ness of approximately $150 a month. 
Unless all signs fail—and they won t— 
he will have a very profitable agency 
by the end of 1913. 

Ceo. Anklam lives at Pigeon, Mich., 
~-population 585—a very small town. 
He is a young man—under thirty—and 
the proprietor of a barber shop. In 
1911 he began writing accident and 
health insurance “on the side’ and 
built up a premium collection of over 
$100 a month in less than a year. It 
reached $200 a month in 1912—and will 
doubtless pass $300 a month in 1913. 
$100 a month increase per year—work- 


ing spare time only—in a 585 popula- | 


tion town—is nothing less than re- 
markable. Mr. Anklam is just getting 
started. Next year we will be able to 
tell you more about him. 





Physicians Liability Indemnity. 





With but few exceptions the casualty 
companies are now charging $25 per 


annum for physicians liability policies | 


in Washington and Oregon, the record 
of the business in the States named, 
making such proceeding highly desir- 
able. 





James Quigley Out of National Surety. | 





James Quigley, for a number of years! 


connected with the burglary insurance 
department of the National Surety Co. 
has resigned. 





$3,400 for a Finger. 





For injury to the index finger of his 


right hand, John Corless was given a 
verdict for $3,400 in his suit against 
the E. BE. Smith Contracting Company 
of New York city, on Friday last. 








The Schaefer Insurance and Invest- 
ment Company, of Denver, has been 
appoirted Colorado general agent for 
the Metropolitan Casualty Company of 
New York. 








CHARLES W. FOULKE 
S. E. Cor. Walnut and Fourth Sts. 
PHILADELPHIA 





Claims Investigated and Adjusted for 
Insurance Companies and Corporations 











INTERSTATE 


— 


“CUFESACCIDENT >) 
COMPANY 


of CHATTANOOGA, TENNESSEE 





Ri ™ 
of few Vor 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 








GEORGE J. KUEBLER 
Attorney - at-Law 


EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 





-:-- References on Application -:-:- 


Suite 720-29 So. LaSalle St. Chicago, Ill. 


TELEPHONES: Randolph 6816 and 6817 














BOSTON 
Paid-In Capital $1,000,000 


APPRECIATE THE CO-OPERATION OF THE: 


Massachusetts Bonding «Insurance Company 


BUSINESS=BUILDERS 


DEVELOPING 


Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 


ie = Burglary and Plate Glass INSURANCE 








T. J. FALVEY, President 
Write For Territory 








Home Office, 


PERSONAL AC 
AND HEALTH 


DANIEL D. WHITNEY, Vice-Pres. 


CCIDENT 


THE 


METROPOLITAN 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


CASUALTY 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZO G. BROOKS, Ass’t Bec 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 


Credit Insurance he 








blished 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON. 


THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 





ENGLAND 

















THE EASTERN UNDERWRITER 











May 29, 1913. 











THE 
MICHIGAN 
STATE LIFE 


DETROIT 


Join the 
Money Makers 


Insurance in force 


over 
$9,000,000.00 
ck aaa a /H) \\ \\ \“s w 
Offers unexcelled Policies and /! \\" \ iy 
| 


splendid commission contracts 
JAS. A. STEPHENSON 
PRESIDENT 
DALLAS, TEXAS 


Company to agents in 


INDIANA 


direct with the 


OHIO--- MICHIGAN--- 























E. P. MELSON 
President 


JOHN G. HOYT 
Vice-President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participatiag 


North American 
Life Insurance Co. 


General Agents and District Man- 
agers now considered for choice Terri- 


tory in Pennsylvania and other States. 
TOP NOTCH Ist year and Renewal 
Commissions. We have the Policies 


that DO SELL. 


We Are The Agent’s Company 


HOW? WHY? Write, or 
Call and See 


G. M. NETTLESHIP, 
Manager of Agencies, 
1333-7 Real Estate Trust Bldg., 

Philadelphia, Pa. 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 




















INSURANCE COMPANY OF NORTH AMERICA 


PHILADELPHIA, PA. 
FIRE a 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 


CAPITAL - $4,000,000 2» “See 
ASSETS - $16,953,773 


LIABILITIES - $8,649,873 


NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS aga 


EUGENE L. ELLISON President 
BENJAMIN RUSH, Vice-President r. HOWARD WRIGHT, Sec'y and Treas. 
JOHN ©O. PLATT, 2nd Vice-President SHELDON CATLIN, Ass't, Secretary 


MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
> BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL POST 


LOSSES PAID SINCE 


ORGANIZATION 
$154,461,000. 








SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 
Licensed in Iilinois 
Capacity, $100,000 Single Risk 


Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 


-New York Chicago Minneapolis Duluth 











COMMERCIAL FIRE 
INSURANCE COMPANY 


WASHINGTON, D. C. 








Statement, December 31, 1912 


Capital Stock Paid in Full $430,790.00 
Surplus to Policyholders 704,179.37 
Total Assets i a a 925,751.35 








Throughout its entire history of 23 
years the COMMERCIAL has 
maintained an enviable record for 
PROMPT AND HONORABLE 
SETTLEMENT OF CLAIMS 


Correspondence with reference to our specially 
advantageous agency contracts should be addressed 
direct to the Home Office and will receive prompt 


and courteous attention. 














VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—— FO a— 


LIFE INSURANCE AGENTS 





“REBATING VOIDS THE POLICY” 


‘‘Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00 per 160; $1.25 per 5U 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $5.00 per 1,000; $3.00 per 5010 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 


Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 





























